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KLEIN POINTS OUT General Motors A ugust 
Sales 18.2% Over 1927 


PRACTICAL AIDS © 
TO CAR DEALERS 


Independent Merchants 
Are Facing Keen 
Competition 


By FRANCIS P. DAILY 
ASHINGTON, Sept. 15. 
—The automobile dis- 
tributor and the accessories 
dealer who refuses to consider 
the new order of business 
practices must give ground to 
his more efficient competitor, 
it was pointed out today by 
Dr. Julius Klein, director of 
the Bureau of Foreign and 
Domestic Commerce, in a dis- 
cussion of practical aids to 
the independent merchant. 
The status of the dealer in the 
country’s present commercial struc- 
ture has received 
much attention of 
late from  econ- 
omists and stu- 
dents of business 
problems. 
Dr. Klein de- 
clared that the 
“resourcefulness 
and freedom of 
action of the indi- 
vidual will always 
go toward offset- 
ting the advan- ‘ 
tage of large-scale Dr. Klein 
operations of the.more complicated 
organizations,” adding that the 


(Continued on page 4) 


Bay State Firms 
Delay Action on 


Insurance Rates 


Beston, Mass., Sept. 15.—De- 
cision of the insurance companies 
underwriting compulsory personal 
liability insurance under the Mas- 
sachusetts law as to what action 
will be taken regarding the pre- 
mium rates has been postponed, 
the meeting called for Friday hav- 
ing been put off sabject toe the call 
of the manager of the Rating Bu- 
teau. This step was taken to al- 
low the companies more time in 
which to consider the situation. 
Many of the companies, it is said, 
are very much up in the air and 


will probably have to have special | 


directors’ meetings in order to decide 


whether they will continue writing | 


this class of business. Other com- 
panies feel that the matter should 


(Continued on page 4) 


CHRYSLER-DODGE OUTPUT 
FOR YEAR 500,000 UNITS 


Detroit, Sept. 15.—The combined 
output of Chrysler Corporation and 
Dedge Brothers will be approxi- 
mately 500,000 cars and trucks for 
1928, K. T. Keller, 
and general manager of Dodge 
Brothers, stated. Employment for 
all divisions is approximately 40,000. 


PACKARD DENIES RUMORS 
OF MERGER WITH REO CO. 
Detroit, Sept. 15.—The Packard 
Motor Car Company denies there is 


_any foundation for merger rumors | 


linking it with Reo Motor Car Com- 
Dany 


vice-president | 


} to 


New York, Sept. 15.—During 
the month of August General 
Motors dealers delivered to con- 
Sumers 187,463 cars, according to 
an announcement by Alfred P. 
Sloan, Jr., president. This com- 
pares with 158,619 for the corre- 
sponding month last year, or a 
gain of 18.2 per cent. 

Sales by General Motors divisions 
dealers totaled 186,653 cars, 
output of almost 7,500 cars per day. 
as compared with 155,604 for August. 
1927, 
per cent. 

The following tabulation shows 
monthly sales of General Motors 
cars by dealers to ultimate consum- 
ers and sales by the manufacturing 
divisions of General Motors to thei 
dealers: 


Dealers Sales toe Users 


an, 


TENNESSEE’S GAS PRICE 
REGULATION PUT UP TO 


} 
| 

Washington, Sept. 15.—The Su-/| 
| preme Court today was asked to de- 
cide whether states have the right | 
to regulate the price of gasoline. 


from a decision of the Federal Dis- 
| trict Court holding the Tennessee 


a gain of 31,049 cars or 99 | gasoline price law unconstitutional. | 


| asserted that the state has as much 
jright to regulate the price of gaso- 
j line as the priee of electricity. 


U. S. SUPREME COURT, 


The state of Tennessee, appealing | 


Act mt Starch a 1s 1879 3.0 C ents. 


$12 


as r year. 


——3 


CAR MAKERS ESTABLISH NEW 
_ SEPTEMBER OUTPUT RECORDS 


} 
' 


Well 


ETROIT, Sept. 


D 


All Leading Companies Except Ford Report 
Increased Production—Expect Demand 
Into Winter 


By WALTER BOYNTON 
15.—The 
made a satisfactory beginning for the month and the 


first half of September hag 


probabilities are strong that production will compare favor- 


| ably in volume this year with 


The Tennessee law was attacked | 


of | 
and 


by the Standard Oil Company 
Louisiana after its enactment, 


Continental Will 


a Federal court injunction prevented | 


it from becoming operative. 


ELECTRIC TRUCK SHIPMENTS 


January 
February ° 
March ° ! 4 113 
April ‘ i 
May 
June 
July 
Ausust 


4) 
122,742 

120.979 
136.160 111.380 
169.473 87.64% 
136,653 155, 604 134.231 


These figures include passenger 


cars and trucks sold in the United | 


States, Dominion of Canada and 
overseas by the Chevrolet, Pontiac, 
Oldsmobile, Oakland, Buick, La Salle 
and Cadillac manufacturing divisions 
of General Motors. 


Automotive Body Pp 


NINETY-SIX FOR AUGUST 
Washington, Sept. 15.—Shipment 
of electric industrial trucks and trac- 
tors during August, as reported to 
the Department of Commerce by the 
nine leading manufacturers in the 
industry, amounted to 96. as com- 
pared with 107 in July, and 92 in 
August, 1927. 





|| CAREFUL CHECKING 


of machine shop operations ap- 
pears to be the tendency of job- 
bers and parts wholesalers with 
established rates being cut. C. 
P. Shattuck today discusses this 
feature on Page ILI. 











roducing Gaining 


In Kentucky as Industry Moves South 


Louisville, Ky., Sept. 15.—Ac- 
cording to lumbermen and at 
least some automotive men the 
automobile body producing busi- 
ness is moving southward, and it 
is believed that the day will come 
when the larger cities along the 
Ohio River, whiash are favored 
with milling, in transit privileges 
on lumber, and good railread con- 
nections, may not only produce a 
large part of automotive wood- 
stock but may also assemble the 
bodies. 

On account of short hauls on ore 
there appears to be no question but 
what the production of metallic 
parts and assembly of chassis will 


always be in the lake states. How- 
ever, there is no profit to be made 
in paying freight on wood waste 
and saw kerf, or sawdust from the 
South to the North. The fact that 


the automobile woodwork plants can | 
accept business at the body manu- | 


facturers’ costs, and still make a 
protit points the way. Wages in the 
South are also lower than they are 
in the Detroit and Toledo districts. 

Production at sawmill points is 
not likely to ever become so very 
large, due to the fact that produc- 
tion 


(Continued en Page 8) 


; chief of 


Make 3 Types 
Plane Engines 


Special from A. PD. N. Detroit Bureau 

Detroit, Sept. 15.—Continental 
Motors Corporation has definitely 
entered the field of airplane en- 
gine manufacture, with the estab- 
lishment of a new aeronautical 
division, which will be quartered 
at the Detroit plant. This action 
confirms rumors current for some 
time that Continental would add 
airplane engines to its present 
long line of automotive and com- 
mercial power plants. 

The new division will 
by Robert Insley. former assistant 
the power plant branch, 
United States Air Corps, materials 
division, stationed at Dayton, O. It 
will manufacture three types of 
radial air-cooled engines with five, 
seven and nine cylinders. Produc- 
tion on the seven-cylinder type, de- 


be headed 


| veloping 120 horse power, will begin 


early in 1929, and the company will 
continue and expand its experi- 
mental work on aircraft engines of 
various types 

V. M. Smith, factory manager, 
and Charles P. Russell, sales en- 
gineer for the new division, are at 
present in Los Angeles observing the 
air races entries and making a sur- 
vey of the general! field. 


Graham Bros. 


of automotive woodwork will} 
go hand in foot with the large lum- | 





IRST TRANSCONTINENTAL BUS reaches New 


arrival by a huge crowd at the Capitol Theater Bus Terminal, 


A. D. N. September 13. 


The 


York and 


is welcomed on its 
as reported in 


Yelloway Pioneer Stages, operating this service, 


announces that it has 600 buses and that lay-over stops are provided for passengers 


in any city on the route. 


The trip takes five days and fourteen hours. 














Septembers in previous years. 

Over the period from 1923 to 
i927—that period in which the in- 
dustry developed to an annual pro- 
duction of 4,000,000 units or better— 
September has stood in fifth place 
once, in sixth once and in eighth 
three times. In the banner year of 
1926, the month established its 
highest rank to date. 

FORD'S PRODUCTION 

All time high production records 
for the month are reported by every 
important maker except Ford, and 
all of them report that unfilled or- 
ders on hand total at least a full 
month's output at the present high 
figures. Unfilled orders for Fords, 
the factory reports, still number in 


' the hundreds of thousands. 


There is evidence that the Ford 
volume, for the immediate pres- 
ent, at least, is not expected to 
exceed 6,000 daily, so far as the 
domestic output is concerned. It 
is reported that the present Ford 


(Continued on Page 8) 


WALTER FELTEN, INC., GETS 
FARGO TRUCK FRANCHISE 


Chicago, Sept. 15.—Announcement 
is made that Walter Felten, Inc., De 
Soto distributor in Chicago, has ac- 
quired the franchise for the Fargo 
truck, another Chrysler-made prod- 
uct, A consignment of Fargos was 
received by Felten this week, in- 
cluding one-half, three-quarter and 
one-ton capacities. It is stated that 
the Fargo will be handled by Chrys- 
ler and De Soto dealers in various 
Sections where expedient. 


Offer Fast 


~ 


3-Ton H eavy Duty Truck 


Detroit, Sept. 15.—A new three- 
ton truck, designed to fill the de- 
mand for a sturdy, speedy pneu- 
matic tired truck of larger ca- 
pacity than they have before 
offered, has been announced by 
Graham Brothers, the truck man- 
ufacturing division of Dodge 
Brothers. 

The new mode! Is offered in three 
wheel bases 135-inch for dump 
bodies, semi-trailers and other 
heavy duty work: 165-inch, for 12- 
foot bodies, oil tank service, etc., and 
185-inch for 15-foot bodies, includ- 
ing moving vans and other open 
and closed bodies for hauling of 
more bulky commodities. The price 
range for the chassis is from $1,745 
to $1,970, f. o. b. Detroit. 

With the addition of the three-ton 
truck, Graham Brothers’ complete 
line now includes more than forty 
standard body types on six capac- 
ities of commercial cars and trucks 
and two motor coach chassis. 

Powered with a six-cylinder sevene 
bearing crankshaft engine, with 
four-speed heavy duty transmission 
and four-wheel Lockheed hydrauftc 
internal expanding brakes The 


(Continued on Page 8) 
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Hayes Body Will 
_ Start on Marmon 
' Output on Oct. 20 


1 —— 
‘ Grand Rapids, Mich., Sept. 15.— 
The Hayes Body Corporation of 
this city, which has contracted to 
build the entire body requirements 
of the Marmon Motor Car Com- 
pany of Indianapolis for 1929, as 
announced in the Automotive 
Daily News September 4, will 
start production October 20. The 
output will run between 20,000 
and 30,000 units, representing an 
approximate value of $10,000,000. 
According to present plans, part 
of the work will 





OHN E. WILLIAMS has been 

elected vice-president of the 
Franklin Automobile Company, 
in charge of sales activities, 
which embraces advertising and 
service departments. He was 
formerly vice-president of the 
United States Advertising Cor- 
poration. 





Front-Drive Car 
To Sell at $1,490 








Planned in South 


Okmulgee, Okla., Sept. 15.—A 





serious attempt to build and mar- 








be done by the! 


Ionia, Mich., plant of the local cor- | 


poration. 
ments now are working twenty-four 
hours daily, including Sunday Ss. 
Peak production on Marmon bodies, 


The die and tool depart- | 


of which six types will be built, is 
expected to reach 150 cars daily. 
The Ionia plant will also pro- 


duce the major part of the body re- 
quirements of the Reo Motor Car 
Company the next year. When 
work is begun on the Marmon or- 
der, about 1,000 men will be em- 
ployed at Ionia. Night shifts will 
prevail in some departments. At 
present the Grand Rapids plant is 
completing around 300 bodies daily 
for Willys-Overland. The pay roll 
of the local company will be in- 
creased to approximately 3,000 men, 
or about 500 more than now are 
employed here 

Production of Chrysler-Plymouth 
sedan bodies will be begun here 
September 20. A ful] crew now is 
working night and day putting out 


tools for Chrysler-De Soto bodies, 
actual production of which is sched- 
uled to start some time in No- 
vember 

Detroit, Sept. 15—Hayes Body 
Corporation has received renewal 
orders for next season's require- 


ments of Flying Cloud bodies from 
Reo Motor Car Company. 


U. S. RUBBER UNITS VOTE 
TO REDUCE THEIR STOCK 


Boston, Sept 15—The Woon- 
socket Ruober Company of Woon- 
socket, R. I.. and Revere Rubbe1 
Company of Providence, both sub- 
sidiaries of the United States Rub- 
ber Company, have voted to reduce 
their capital stock. Revere Rubber 
Company will reduce outstanding 
preferred stock from $2,500,000 to 
$500,000 and common from $2,000,000 
to $509,000. Woonsocket Rubber 
Company will reduce capital stock 
from $1,500,000 to $500,000. 


NEW YORK CAR DEALERS 
TO PLAY GOLF SEPT, 18! 


New York, Sept. 15—On Tuesday, 
September 18, the Automobile Mer- 
chants Association of New York, 
Inc., will hold its semi-annual golf 
tournament of the season at West- 
chester Hills Golf Club, White 
Plains. Registrations are heavy. 
Prizes have been selected by a com- 
mittee, consisting of C. H. Larson, 
Fred J. Ryan and C. H. Jennings. | 

Preparations wil] be made for the 


fina) tournament, to be held at 
Winged Foot Golf Club, Mamaro- | 
neck, N. Y.. on Tuesday, Octo- 
ber 16. 


RETURN FROM EUROPE 
New York, Sept. 15—Chester N. 
Weaver and Henry Levy, Studebaker | 
distributors of 
Chicago, respectively. 
from a vacation 


spent in 


| thirty-five bus 
worth more than $100,000. The bod- | 





E. M. HERR SEES TRADE 
CONDITIONS IMPROVING 


Chicago, Sept. ~Trade condi- 
tions are improving in the United 
States, according to E. M. Herr, pres- 
ident of Westinghouse Electric and 
Manufacturing Company. “This,” 
he added. “is in striking contrast 
with the lagging tendency noted in 
most lines of industry a year ago, 
and forecasts a generally prosperous 
last half year for 1928. 

“It is true that coal, textile and 
railroad equipment industries have 
witnessed a decline in volume that 
is probably more marked than in 
other activities." he continued. 
“However, reports of abundant crops 
from the farming sections are very 
encouraging and it will not be long 


before our industrial world will be 
greatly benefited from this condi- 
tion.” 


DEVELOPS NEW PROCESS 
FOR TOUGHENING STEEL 
Milwaukee, Wis., Sept. 15.—A Mil- 
waukee man. O. E. Edstrom, is said 
to have developed a process of im- 
proving the quality of steel, which 
toughens rather than hardens the 
materials. 
treated by the Edstrom methods are 


| said to have been made in a unmber 


of Milwaukee metal working plants, 
which proved of greater value in the 
manufacture of tools. 


BAY STATE MOTOR TRUCK 

CLUB TO INSURE THEMSELVES 
Boston, Sept. 15.—Due to the pro- 

posed increase in rates under the 


Massachusetts compulsory insurance | 


law, which has raised a storm of 
protest in the Bay State, truckmen, 
members of the Motor Truck Club of 


Massachusetts, are planning to form | 


a mutual insurance company. 


| FREMONT METAL BODY GETS 


CONTRACT FOR 35 BUSES 
Fremont, O., Sept. 15.—Officials 
of the Fremont 
pany have returned from Chicago 
with contracts for construction of 
bodies said to be 
will be units 


ies thirty -passenger 


San Francisco and | equipped with sleeping berths and 
have returned | | will be mounted on six- wheel chas- 
Europe. | sis. 








American Eagle. 
Curtis O X 5 motor. 
Make an offer. 








Who Wants to Buy an 
Airplane? 


Wire, phone or write 
Automotive Daily News, 
1926 Broadway, New York City. 


Only 80 hours on 
Price new $3,000. 


Miss Crighton, 

















Exhaustive tests of steel | 


Metal Body Com- | 


ket front-end drive passenger 
cars in this country is being made 
here by the Hamlin Motor Corpo- | 
ration. The company has a small | 
plant here which has been built | 
with the view to future expan- 
sion and within the next sixty 
days plans to get into production 
at the rate of about five or six 
ears daily. Four-door sedans of 
this line will sell at $1,490. 

Cars will be assembled with a 
worm drive front axle, a 62 horse- 
| power Continental engine, Borg and 
| Beck clutch, Warner transmission, | 





Vale 








| worm-drive differential, Bendix | er : , : ne 
| brakes, New Departure and Timken of modern aviation provide interesting reading: 
bearings, Delco electrical equip-| 
ment, Ross steering gear and/| 


| pressed steel frames. 

| Bodies for the new line are being 
| designed and built by the Murray 
| Corporation and will be offered in 
various types with an _ over-all 
height of only 63 inches. R. C. Vin- 
cent, president of the company, says 
| the front wheel drive double float- 
ing axle and combination driving 
j}and steering device to be used by 
the company are fully protected by 
patents. 

The inventor, F. B. Hamlin, is vice- | 


July 1, there were 
tion. 


| plosives, 


|cases numbered 195; 
in 


sixty-five cases and 





Air Traffic Violators 


* 7 * 


Chicago, Training School 


* + * 


* * 


“600,000 Shocks” 





Walter Boynton— Detroit Editor 











PING the automotive industry in every way, the records 


The 


flyers are breaking air traffic rules, just like their ground- 
‘ling brothers—and are being caught at it and punished. The 
Department of Commerce shows that in the year ending 
219 cases of air traffic regulation viola- 
The transgressions included low flying over congested 
|areas, acrobatics with pay passengers, the carrying of ex- 
unauthorized parking 
j}and the improper establishment of landing fields. 
fines of $500 to $3,000 were imposed 
116 violators were let off 


sounds familiar), 
Closed 


(which 


with a 


omen of = ae aoe reprimand. If the reprimands were administered by a really 
corporation a 1e presen ime | L311, litte : si hil ie ee ya = . : 
claims the manufacturing rights to skilled veteran of the service, the violator would in some 
the Southwest, including Oklahoma,| cases probably have preferred a fine. 

Texas, Kansas, Arkansas, Missouri, | * 4 * 

Nebraska, New Mexico, Nevada 117 . , 1 , 
Colorado, Utah and Montana OMING BACK on the Detroiter from New York the 


C 


Continental Motors | the automotive industry. 


Strikes Oil on Land | 
In Muskegon District | 


other day, a group was talking, strangely enough, about 
One man was talking reminiscently 
| about the changes of executive personnel. 

“T’ll tell you about a curious thing,” 
Lema from about 1920 to 1925 


. ; 
said. “In the 
seven men sta- 


he 


, there were 


itioned at several branches in Chicago who have since risen 


Special from A. DD. N. Detroit Bureau 

sien eens 15 Pe gee gee E. T. Strong, now president of Buick, 
otors has literally “struck oil” at) ¢... 2. ‘hine : 

Muskegon. The company has for for Buick at ( hicago ; H. 


ager of Cadillac, was at the 
Auburn president, 
lin Chicago; C. 


some time owned a tract of about 
1,500 acres in the heart of the oil 
fields of the district and very re-| 
cently began sinking a series of five 


to important executive positions at the plants. 


was manager 
A. Eldridge, 


At that time. 
was branch manager 


M. Stephens, the general sales man+ 
Cadillae branch; E. L. 


Cord, the 
for the Moon distributor 
recently made general sales 


test wells. In the first drilling, at | Manager for Reo, was Chicago branch manager for that 
a comparatively short distance be-| company; “Nick”? Dreystadt, service manager for Cadillac, 
= — hg capes S iaee | oe service manager at the Chicago branch; F. H. Me- 
ink sate ar aieus ib tonan daily. Kinney, the Packard advertising manager, was advertising 
Arrangements are being made to; Manager at the Chicago branch, and H. W. Peters, vice- 


pipe this to the factory, and 
further drilling will be continued. 
Continental is already a heavy 
user of petroleum products at the 
Muskegon plant. The Reed-Heinz 
well is flowing at the rate of some- 
thing like 50,000,000 feet of natural 
gas every twenty-four hours. Con-| 
tinental is using approximately 2.- | 
000,000 feet of the gas from this well | 
every day, at an annual saving in 
the power, light and heat treating|is noted. 


| president of distribution for 
Packard branch in Chicago.” 

In view of this curious 
the present industry owes a 
branches 


* 


PEAKING of changes, 


This marks the 


departments estimated to run be- | magazine about twenty-nine years old, 


tween $350,000 and $400,000. The} 
gas is piped to the plant from the} 
field, about a mile and a half away. F 

he imperative need for 


not excluding mergers, 
bination of Motor Age with Automotive Trade Journal 
“benevolent assimilation” 


Packard. was stationed at the 


circumstance, it appears that 
heavy debt to those Chicago 


as a training school for executives. 
* 


* 


the com- 


of a 


that in its day held 


|a high place in the list of those that chronicled in leisurely 
age me the doings of the industry. 
frequency 


Times have changed and 
of issue, to keep pace 


SWEDEN REFUNDS DUTY ON! ve the accelerated speed of present-day happenings, has 


CARS, PARTS RE- EXPORTED| brought about the quasi-retirement of Motor Age. Many 
; will regret the circumstances that have caused its with- 
a” oo ie os oa entity, for it had made and kept many loyal 
Stockholm, Sept. 15.—A _ decree | . . < ) an} b 
which became effective on August 1 | friends. 


of this year provides for adding} Somehow, 
automobiles and automotive parts! 
and accessories to the list of im- 
ported goods on which the import 
duty paid is refunded in case the 
goods are re-exported. | 

This decree applies in case the 
parts are used in building a car 


“A feeling of 


the lines of the immortal Longfellow 
appropriate here. They run, speaking of a certain emotion :— 
sadness 
That is not akin to pain, 
And resembles sorrow 
As the mist resembles the rain.” 


seem 
and longing 


only 


b --gAy = ee. ‘The familiar lines are from “The Day Is _ Done,” 
and then re-exported. It will read- Vale, Motor Age. : a 
% * 


ily be seen that this is a move to 
|aid Swedish car and truck manu- 
facturers in their efforts to develop 
| Sales in foreign markets. 


CHEVROLET OUTPUT 520 
| PER DAY AT JANESVILLE 


Janesville, Wis., Sept. 15.—Produc- 
tion of Cnevrolets at the local Chev- 
| rolet plant will continue at 520 cars | 
|a day in September as during the | September schedule calls for 
| past month, according to Ellery 
| Wright, manager of the company. |of these parts, 
| The Janesville plant has maintained | . 
ithis high quota of cars since the | Incidentally, the 


|first of the year. Production here | ye rganiz yn a three-¢ 
is higher than at many of the other | organized on a three group 





“Six. Hundred Thousand 


| shows 





| multiple screw machines, 


Of the total, 
be of the Pontiac type and 200,000 of the larger Buick type. 
shock absorber 


Shocks to be Shipped,” runs 


|an intriguing headline in Delco-Remy Doings. Investigation 
that this refers to the number of shock absorbers— 
lenough to equip 150,000 passenger 
shipped from the factory in September. 
time for the employees, at least until the availability of new 
now being installed. 
'eleven screw machine parts in each shock absorber, so the 


cars—which must be 
This will mean over- 


There are 


the manufacture of 6, 600, 000 
400.000 of the “shocks” will 


department is to be 
basis, with a day and a night 


lassembly plants of the company. | force in each. Employees’ payroll will be based on the 
The Atlanta, Ga. plant has ajoutput of the group, instead of that of the entire 
|daily capacity of 350. The vew | department. ¥ 


| plant at Kansas City, which is now 
| under corstr 
‘ilar capacity) 


rpction, wil] have a sim- 
¥ of cars r day: 3: | 





 (Continuéd on Page 4) 
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New Car 


Dealers Behind on 


Making Deliveries 


ILWAUKEE, 

Sept. 15.—New 

sales in the Milwaukee ter- 

ritory continue to hold a good 

pace as September swings 
along. 

Most of the dealers are behind on 
deliveries, but chances are that 
orders will slow up before long, they 
predict. August was the best month 
many dealers and distributors have 
had in many years. 

A notable feature in new car buy- 
ing in this section is the fact that 
heavier cars are selling better than 
last year, but this has not affected 
the light car market, which is show- 
ing big increases over 1927. Credit 
conditions of 80 per cent. of the 
buyers are excellent, according to 
sales managers, a fact which will 
further help to make the 1928 sea- 
son a banner one. 

Good merchandising and pro- 
motion work has reduced most 
dealers’ used car stocks to a very 
low level. In fact a number of 
dealers have found used cars in 
such demand that they advertise 
in daily newspapers trying to buy 
them. The used car market will 
continue strong through the fall, 
dealers believe. 

Ray Cleary, with the Buick Com- 
pany for twenty years, has joined 
forces with the Nash Sales, Inc., as 
wholesale manager. He began in 
the automobile business in 1907. 

Jesse A. Smith, Hudson-Essex 
distributor, reports business as ex- 
cellent right now. All state points 
are buying well, with no indications 
of a let-down. The Smith Com- 
pany staged an automobile show all 
its own last week. 

H. Von Nobel, who recently took 
the Jordan franchise in this ter- 
ritory, reports a good volume of 
business right now. 
survey of the 900 Jordan owners in 
Milwaukee and found that more 
than 400 of them had operated Jor- 
dans for more than ten years. 

George Lindbloom, general mana- 
ger Edwards Motor Company. 


Dodge distributor, expects a good | 


volume of orders on the new Senior 
Six line, announced recently. Or- 
ders all summer have run 30 per 
cent. better than 1927. 

The Dietz Whitney Motor Sales 
Company, distributor of the new 
De Soto, has opened new show- 
rooms at 3628 Wisconsin Ave. The 
company will distribute in four 
counties. A good volume of busi- 
ness is reported at present. Offi- 
cers of the new firm are Leslie J. 
Dietz, president; Paul Whitney, 
vice-president. 

Harry Buckley of the Ford Mo- 
tor Company plant here reports 
that the plant is running on a 
good schedule. Pienty of orders 
are in hand for delivery in Wis- 
consin and Michigan and chances 
are that dealers will still secure 


Chicago’s $1,000,000 Nash Sales and 
Service Station to Open Shortly 


Chicago, Sept. 15. — Formal 
opening of the new $1,000,000 sales 
and service station of the Chicago 
Nash Company at Prairie Avenue 
and 24th Street will be observed 
before the end of the month. The 
new building, which was erected on 
land overlooking the world’s fair 
site. is one of the most modern 
and completely equipped in the 
world. 

Only the original unit has been 
completed. It is a three-story struc- 
ture of steel and concrete, with 
pressed brick and terra cotta front. 
Provision has been made to add a 
complete additional story without 

disturbing service operations. The 
building now provides a total of 
210,000 square feet of floor and roof 
space, every inch of which is given 
natural light and perfect ventila- 
tion through a system of late type, 
steel sash windows, pivoting from 
the center to swing outward, and 
through a mechanical ventilation 
system. 

A complete concrete _ testing 
track has been laid out on the 
lower roof level of the third floor, 
where 42,000 square feet is utilized 
for the scientific checking of all 
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Sales Hold Up Well in Milwaukee 
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ODGE DISTRIBUTOR in Charlotte, N. C., moves into new home. 
shown the new building just occupied by Enfield-Morfleet, Inc., distributor of 
Dodge cars and Graham Brothers trucks in the Charlotte, N. C., district. 
Dodge Bros. motion pictures was one of the features of the public opening. 


Dodge Dealers Set 
Used Car Record 


Special from A. D. N. Detroit Bureau 


Below is 


Showing 








Detroit, Sept. 15.—W. F Hufstader, 
director of used car sales for Dodge 











COTT A. ROGERS, head of 

the Scott A. Rogers Company, 
which has just taken over the 
Graham-Paige distributorship in 
Cleveland from the Graham- 
Paige Company of Ohio. Rogers 
was formerly vice-president of 
the Walter F. Wright Company, 
Chrysler distributors. 




















much business through the fail 
months. 
| A. C. Hall of the Hall Chevrolet 
|Company, large downtown dealer, 
reports a good volume of business. 


moving parts on both new cars 


| amd machines that have been 
| overhauled and repaired. A 
| Straight run of 300 feet is provid- 
| ed for braking tests, with the 
| track marked off in feet to insure 
accurate adjustment of Nash 
| brakes at all speeds. 
| Another unique feature is the 
| high-speed ramp or runway which 
| Carries cars under their own power 
| from the street level through the 
| Various service departments and to 
the test track. The ramp is built 
on a 10 per cent. grade, and is op- 
|erated by automatic electric traffic 
| lights. 
¥ Other unusual equipment features 
|}include gas passenger elevators, 
|dumb waiters to bear parts and 
| material to the various departments, 
/a man hoist for quick service and 
emergency work, oil burners in the 
central heating plant, electric cur- 
rent sufficient to supply six 500,000 
circular cables for power and six 
1,000,000 cables for light, an incin- 
|erator system, electrically operated 
| shop equipment. 

The main show room, 200x74 feet, 
is,on the Prairie Avenue side, while 
mahogany finished offices are on 
* the third floor. 





September New Car Registrations 
Exceeding August in Wayne County 


| that thus far 











Special from A’. D. N. Detroit Bureag 


Detroit, Sept. 15.—Wayne county 
passenger car registrations, for the 
first ten days of the month, show 
September regis- 
tractions are exceeding those of 
August. 


The total is 2,347, compared with 


}2,112 for the corresponding period 


of last month, a gain of 235 cars, or 
11.2 per cent. 
The details follow: 
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len 


Car 
Ford 
Hudson 
Essex 
Chevrolet 
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fer Economical Transportation 


No merchant in the automotive 
industry occupies a more en- 


rolet dealer—for he sells the 
world’s most popular automo- 
bile, as well as the world’s 
leading commercial cars. 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


Brothers, reports that in the two- 
week period ending September 1 
Dodge Brothers’ dealers sold more 
than 9,500 used cars. This was a 
record to date for the period. 

In the week ending August 25 
there were 4,661 used cars delivered, 
and in the following week 4,864. At 
the same time, according to Mr. 
Hufstader, inventories were as low 
as they have been at any time in the 
year. Deliveries of used cars for 
the first eight months of 1928 are 
17 per cent. ahead of those for the 
Same period last year and within a 
very few thousand units of equaling 
the record established in 1926. 

“Reports from our dealers,” says 
Mr. Hufstader, “show that used car 
business is good in most sections of 
the country. The best districts are 
Detroit, Boston, Columbus, Denver, 
Des Moines, Kansas City, Milwau- 
kee, Oklahoma City, Omaha and 
Pittsburgh.” 


PENNSYLVANIA DEALERS 
TO MEET OCTOBER 15-16 








‘ 


a ape 
Ht alien 


| Philadelphia, Sept. The an- 
nual meeting of the Pennsylvania 

| Automotive Association will be held 
in Allentown at the Americus Ho- 
tel on’ October 15 and 16. A 
notable program for the big conven- 
tion is being arranged for the state 
dealers and heavy representations 
from many cities and towns have 
been promised. A large delegation 

| from the city is expected to attend. 
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Piymouth SI 
Buick 
Graham-Paige 

| Willys-Knight 
Whippet 
Studebaker 

Eirskine 


56 


Cadillac 
la Sate 
Hupmobile 
Nash 
Oakland 


DAVIES WILL DISTRIBUTE 
| VELIE IN CINCINNATI 
Cincinnati, Sept. 15.—D. P. Davies, 
proprietor of the Hill-Top Garage, 
|has been appointed distributor for 
Velie motor cars in the Cincinnati 
5 | territory and has formed the Velie- 
,| Davies Company to market the cars, 
..| The concern will take over a ré- 
|; modeled building at 900 East Mc- 
*| Millan St., in the heart of the hill 
| section. 


Pontiac 
Dodge 
| Packard 
Oldsmobile 
De Sote . 
Marmon 
| Auburn 
Reo 
Peerless 
Lincoln 
Star-Durant 


Total 
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Division of General Motors Corporation 
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The “Saloon” Abroad 


HEN we use the word “saloon” we wish to make it 

clear to our readers that we do not intend any asso- 
ciation that could possibly bring the blush of modesty to the 
cheek of Andrew Volstead. Far from it: we use the word in 
its European sense as referring to a closed car in contra-| 
distinction to an open model. 


' 


In America we have rather 
tended to use the term “sedan” as a generic title referring 
to all permanently inclosed passenger cars, but abroad they 
use “saloon” as the class name, including sedans, coaches 
and what not under that all-embracing nomenclature. 

In this country the rise of the closed car began some 
eight years ago and has proceeded to a point where the lowest 
priced inclosed model is generally accepted as the standard 
for the line. The production of closed models in America 
will probably reach 85 or 90 per cent. this vear. 

In Europe, where conservatism is the rule rather than 
the exception, the motoring public was much slower to accept 
the closed car. It is only within the past year or so that 
this body type has begun to make any real headway. The 
sturdy Englishman demanded a car that could be completely 
opened so that he could “enjoy the air,” in spite of the fact 
that the British oceanic climate largely charges the air with 
rain. At any rate the Briton has refused to be a slave to 
inclosed cars. But now the picture is beginning to change, 
exactly as it changed with regard to self-starters, after we 
had been enjoying those blessings for some years. 

At the present time there are twenty-nine assembly 
plants maintained by American manufacturers in for- 
eign countries. These plants last year turned out 198,000 
units. This year the production will run well over 
200,000. In 1927 the proportion of closed cars in the total 
production of these assembly plants was 34 per cent. 
During the first six months of 1928 the percentage of 
closed models turned out was 44. Here is a definite and 
sure check on the growing popularity of the “saloon” 
type of car abroad. Within the next few years the per- 
centage will be just as high as it is in this country. 


‘ e - 
Gas, Oil and Marriage 

fh gpk in North Carolina the other day a party of four 

visitors, two male and two female, stopped at a gaso- 

line station to have the tank of their car filled with gasoline. 

As they waited one of them coyly asked the owner of the 

station whether it was possible to get married in the village. 

That functionary with many blushes allowed that he was a 

justice of the peace and could do the job, but pleaded lack 
of practice and other obstacles. 

However, the four visitors held a consultation, with 
considerable giggling, and allowed that they would overlook 
the fuel station man’s lack of technique. They produced 
licenses and were promptly hitched. As the car drove off, 
the gasoline man had the last word: “‘Will that be all?” he 
dulcetly asked. 

The moral, if any, seems to be that a gasoline station 
keeper must be ready for any emergency. And we sub- 
mit that this particular individual had some right to call 
his a “super-service station.” 


Texas has just enjoyed a sensation that no other state 
¢an boast of having felt—the gas tax in the Lone Star com- 
meonwealth has dropped 1 cent. It happened this way: In 
1927 the Legislature raised the tax 1 cent, from 2 to 3 cents, 
to meet a financial] emergency. The law carried to Septem- 
ber 1, 1928. When that day came the extra cent was auto- 
matically dropped from the fuel tax. We congratulate Texas. 
The rest of us have te watch extra pennies being added to 
our taxes instead of being extraeted therefrom. 


Willard R. Cotton, | 


| WTIC, 


‘Delay Action on 
| Insurance Muddle 


(Continued from page 1) 


| be taken before the Supreme Court, 
|if possible, for general review. They 
|; Claim this is the only way in which 
| the entire question can be brought 
| to a focus. 

At the office of the insurance 
|commissioner it was learned that 
| 48,519 claims were filed during the 
| year for personal damages by auto- 
|mobile accidents, while 31,721 per- 
|sons were injured. The insurance 
'companies collected in premiums, 
under the compulsory law, $16,- 
806,000. They paid in actual cash 
| to 34,988 claimants, $6,027,849. They 
| state that their costs of doing busi- 
‘ness, including claims, was 
710,236. They have also set up an 
estimated reserve of $5,510,000 to 
take care of some 13,531 unpaid 
claims, which they declare must be 
settled some time in the future. 
These figures were given out by 
|former Motor Vehicle Registrar 
_ Goodwin. 


AUSTIN REDUCES PRICES 


_ ON COMMERCIAL VEHICLES | 


Lendon, Sept. 15 (U. T. P. S.).— 
Following the announcement of the 
reduction in the prices of Austin 
cars. comes a new list for commer- 
cial vehicles of the same make. 
The 7 h. p. commercial chassis is 
reduced from $545 to $510, or with 


van body included from $700 to 
$665. The 12 h. p. commercial 
chassis, the van and _ representa- 


tive’s brougham now cost $925. 
$1,375 and $1,500. respectively, re- 
ductions of $50 in the first two cases 
and $25 in the latter. The 20 h. p. 
commercial chassis is reduced from 
$1,625 to $1,475. and the same fitted 
with van body from $2,180 to $2,050. 


MEXICAN CRUDE OIL 
PRODUCTION UP IN JULY 


Tampico, Sept. 15.—Mexican crude 
oil production in July totaled 3,833,- 
810 barrels, an average of 123,672 
barrels daily, compared with 3,824.- 
252, or 127,475 daily, in June. Pro- 
duction in July, 1927. was 5,239,647 
barrels, an average of 169,021 daily. 

Pan American Petroleum and 
Transport Company again was the 
largest producer. with 1,313,200 bar- 
rels for July, of which 751,279 were 
of light oil. Sinclair was second 
with 338.188 barrels. of which 324,647 
were of heavy crude. 





Automotive Radio 
Programs 


The hours given are Eastern 
Daylight Saving Time. 











; MONDAY, SEPTEMBER 17 

9.30—10.00 p. m.—General Metors 
Family Party. WEAF, WEEI 
WJAR. WCSH. WLIT. 
WTAG. WRC. WGY. WGR,. WCAE, 
WTAM,. WWJ. WSAI. WGN, WTNJ., 
KSD. WCCO. WOC. WHO. WOW. 
WDAF, KVOO WFAA KPRC. 
WOAI, WHAS. WSM. WMC, WSB. 
WBT. WJAX. 

The program follows:— 


Negro dance from Bandanna sketches” | 
Cameron White! novelty orchestra 
Didn't My lord Deliver Daniel ('nder 

the Ramboo Tree and Castle on. the 
River Nile (Johnsen), Johnson and Gor 
don “Litth David P on Your Harp’ 
(Johnson? pian 6 Johnson ‘*‘Mayhe 
You'll love Me 4 rie Ain't It a Shame’ 
Johnson}.*Johnson and Gordon: Juba from 
Suite In the Bottoms (Dect) novelty 
orchestra Lit'l Gal and Yours Sin- 
erely ‘Johnsen! Johnson and Gordon 
African Drum Dance (Johnsen), novelty 


hestra with Johnson at the pianc 


TUESDAY, SEPTEMBER 18 

7.30—8.00 p. m. — Seconyland 
Sketehes. WEAF, WEEI, WTIC. 
WJAR. WTAG. WCSH,. WGR: WGY. 

8.30—9.00 p. m.—Seiberling Sing- 
ers. WEAF, WEEI. WTIC, WJAR, 
WTAG, WCSH. WFI. WRC. WGY. 
WGR. WCAE. WTAM. WWJ. WSAI. 
WEBH. KSD. WCCO. WOC. WHO. 
WOW. WDAF. KVOO_ KPRC, 
WFAA, WOAI, WHAS, WSM, WMC, 
WSB. 

The program follows:— 


Japanese Sunset (Deppen) quartet 


Serenade (Toselli) tener solo 

Betean (‘in Koat’’) (Debussy! two 

pianos At Dawning’ (Cadman), quertet: 
Dawn’ (Savino), tenor solo: “The Swan" | 

(Saint-Saens), singing vielins; medley from 
Good Morning, Dearie’ (Kern), ensemble. 
9.00—10.00 p. m.—Eveready Hour 


WEAF, WEEI, WJAR, WFI, WRC, 
WGY, WGR, WCAE. WTAM, WWJ, 
WSAI, WGN. KSD. WCCO, WHO, 
“WDAF, WHAS, WSM, WMC, WSB.. 


En | 15-18—A 


advantage of new conditions has a 
greater opportunity today than ever 
before. 





| Tight on profitable methods and 
| mere bulk is by no means neces- 
| sarily synonymous with efficiency, 
Dr. Klein asserted. 

The small automobile dealer 
and accessories man who is striv- 
ing te keep pace with changing 
conditions in the industry is often 
| hampered by not knowing where 
| to ge for the information he 
| meeds, he pointed out. 
| “The Department of Commerce 
|functions to assist business by 
undertaking in full 
with those to be served, the fact- 
| finding investigations which busi- 
ness men, either collectively or in- 
dividually, cannot conduct to bet- 
ter advantage for themselves,” said 
Dr. Klein. 

Among the problems 
| department is studying 
is perhaps of greatest interest to 
|the automobile dealer are those 
| concerned with retail distribution 
jand marketing. 

“Mass production in the auto- 
motive and other industries during 
the last few years,” Dr. Klein con- 
| tinued, “has brought about remark- 
jable changes in merchandising, 
| tending to upset methods of distri- 
bution deemed fixed and unalter- 
| able. 

“The old order of wholesaler, job- 

ber and retailer has developed into 
a somewhat confusing system where 
| manufacturers are retailers. whole- 
salers own or control retail stores. 
;and retailers own wholesale estab- 
lishments. This confusion which 
exists in connection with distribu- 
tion complicates the problem of ef- 
ficient business administration and 
gives rise to a certain amount of 
| distrust among the consuming pub- 
| ie.” 
In the case of automotive acces- 
| Sories, profits of many wholesalers 
| and retailers alike are being dissi- 
| pated through practices, such as the 
handling of unprofitable items, solic- 
| iting unprofitable customers, striving 
for volume without regard to costs 
|}and the use of uneconomic credit 
| practices. Mr. Klein explained. 

“An analysis of wholesale hardware 
operations made by the department.” 
he continued, “revealed ore case 
where a wholesaler increased his dol- 
lar profits 35 per cent. by dropping 
|his unprofitable accounts, 
|amounted to half the total, cutting 
his sales territory by a third, and 
reducing his inventory almost one- 
half. 

“A study of retail selling costs 
revealed that certain commodities 
cost nearly three times as much to 
sell as others. Another study into 
retail profits through stock control 
shows how one dealer was able to 
solve many of his problems by means 
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co-operation, | 


which | 


Klein Points to New Order 
Of Business Competition 


(Continued from page 1) 
dealer with reasonable capital will- | of a simple method of 
ing to utilize new methods and take *eeping through which he was en- 


recerd 


| abled to pick out and discard those 
| items for which there was little or 
}no demand. 


“Idle merchandise with its ac- 


Big business, as typified by the | cumulating burden of costs for stor- 
automotive industry, has no copy- | 4&8, 


. interest, insurance, taxes, 
| Shrinkage, depreciation and obsoles- 
cence can make it difficult and fre- 
quently impossible for a dealer to 
remain in business unless the ac- 
cumulated burden is passed along.” 
An industry unit in the domestic 
commerce division of the depart- 
ment is equipped to make special 

recearches and te answer a di- 
versity of questions on specific 
business problems. This service 
section, which acts as a clearing 
house of information on all phases 
of domestic trade, receives a great 
velume of requests for informa- 
tion en efficient methods, trade 
practices, credit policies, install- 
ment buying, steck turnover, plant 
location, co-operative buying and 
various other subjects. 

Automobile dealers and accessories 
men are urged by Dr. Klein to take 
| advantage of the varied facilities of 
| the department to help solve their 
commercial problems. A pamphlet 
| has just been issued, giving a brief 
outline of the different ways in 
| which the department can be of 
| practical assistance. 
| It can be obtained without cost 
| upon request to Washington or from 
the offices of the Bureau of Foreign 
j}and Domestic Commerce, located in 
| most of the commercial centers of 
the country. 


SPARKS 


(Continued from Page 2) 
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Probably it was James Reston, 
Jr., editor of Delco-Remy Doings, 
who wrote: “Beyond the Alps Lies 
Italy and, Lest We Forget, Behind 
the Billboards Lies America.” 
= 


Detroit's latest report of traffic 
fatalities shows the unusually high 
number of ten for one week. Half 
of the victims were children. one 
a youthful roller skater who 
“hitched” behind a truck and was 
killed when the truck backed up. 
unexpectedly. and ran over him. A 
curious feature of this death is that 
the truck driver had no license and 
was only 14 years old! 

Growth of the number of over- 
seas assembly plants is indicated by 
the survey that shows that more 


* 


|than 40 per cent. of the total] ex- 


ports of cars and trucks frem the 
United States in the first six 
months of the year were shipped 
in the form of parts and assembled 
abroad in the plants of American 
manufacturers. The total number 
of units exported in the first half 


was 243.467, of which 97,700 were 
put together after reaching their 
destinations. 





CALENDAR OF COMING EVENTS 





SEPTEMBER 


—Jobunnesburg, Seuth Afriea. First 
| nsed car show. 
16-22—Springfield Vase. Kastern States 
Exposition 
16-20—Salontki. Greece, ‘Third International 
air 
22-28—Cleveland. 0. American Flectric 
Railway Association, convention 
and show 
25—Reme, ltaly. Avtomobile Congress 
OCTOBER 
—Memphise, Tenn. Memphis Automo- 
bile Dealers Association, autonro 
bile show 
l- 5—New York city. National Safety 
Congress 
3- 6—Mexiee City. Mexica. National ; 
Highway Congress 
4-14—Paris, France. Avto Salon 


Avtomuabile show 
American Society for 
meeting. Benjamin 


6-21—Dallas, Texas. 
8-12—Philadelphia. 
Steei Treating. 
Franklin Hotel 
8-12—Philadeiphia. institute of Metais 
meeting. Benjamin Franklin Hote) 
8&-12—Philadelphia. National Metal Expo 
sition. Commercial Museum 
) 11-14—Baffale. N. Y. American Gear Man- 
ufacturers 
11-20—Londen, England. 
15-16—Alleatown, Pa.. 
tomobile Association Convention 
Golf Tournament and Frolic 
tlantie City, N. 4. Nationa! Hard 
ware Association Convention 
N. J. Society of Auto 
Engineers’ Transportation 


Olympia Show 


17-198—Newark. 
motive 


Meeting. 
17-19—Rochester, New York So 


a. F. 
ciety of industrial Engineers’ Con- | 


vention. 

| 22-27—Chieage. Automotive Equipment As- 
| sociation. convention and show. 

| 24-26—Indtenapelis, Ind. Mid-West 
ruck Trarmsportatien Cengress. 


T 
| 25-Nev. 4—Parie, Fremee. Motercycie and | 


bicycle shew. 


Association Convention. | 


Pennsylvania Auto- | 


Meter | 


29-Nev. 4—Cleveland, 
vention und Show 

NOVEMBER 

&-18—Berlin. Germany. 

16-19—Mentevideou, Uruguay. 

15-25—Paria, France. 


Auto show 
Auto show 


‘Truck and bue salon. 


, 22-23—Detreit, Mich. Society of Antome 
tive Engineers. production meeting 
29-Dec. 9—Ruenow Aires, Argentina. Anito 


show 
DHC EMBER 
&—New Verk city. Automobile Salon 
at Hete!l Commodore 
t—Chieage. UNIS Society fo Avtometive 
Engineers’ Aeronautic Meeting 
—Seattl. Wash. Automotive Mainte- 
nenee Asaeociation. annval banquet 
j—Chicago. Society of Automotive Fn- 
gineers, aeronautic meeting 
8-19—Brussets. Belgium. Automobile and 
motorcycle show 
1% 15—New Orleans, La. Seventh 
Asphalt Paving Congress 
12-14——-Washington. D. ¢€ Internationa! 
Air Conference 
13-14—Waehingten,. D. 
search Couneil 
JANUARY 
—New York city. N. A. C. C. Show. 
—Philadetphia. American Welding Se- 
ciety meeting, Bellevue- Stratford 
Hotei 
10—New Verk city. Society of Engi- 
neers, annual dinner at Hotel Astor. 
14-19-—Cleveland, @. Ameriean Roadbvuild- 
ers’ Association, convention 
and shew. 
15-18—Detreit, Mich. Society of Avtomo- 
tive Engineers, annual meeting. 
19-26—Detroit, Mich, Detroit Automobile 
Dealers’ Association Show at Cen- 
| vention Hall. 
| 24-25—Gi cre. N. C. North Caroline 
| Automotive Trade Association, en- 
nual eomvention. 
| 26-Feb. 2—Chieage. Automobile Salen at 
Drake Hotel. 
26Feb. —thierre. N. 
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6- 
Annval 
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National Re- 
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PAY YOUR RENT WITH ACCE 


Houston Dealer 
Does Not Quote 
Price of Extras 


By CHAS. N. TUNNELL 

OUSTON, Sept. 15 (U.) 

T. P. S.).—“When you 
step into the furniture store! 
to see a new living room suite, 
the salesman does not tell you 
that the suite a certain 
price, while the finishing and 
the casters and other equip- 
ment must come extra. You 
are actually told about the 
beauty of the complete suite 
with price kept in the back-| 
ground, but when the price is 
mentioned, it is for a complete 
and finished article. 

“We use the same system in 
making our automobile accessory 
sales practically equa! our profits 
realized from the new car sales.” 
said Alex Clark. Mr. Clark 
ewner of the Alex Clark Motor 


Company, Hudson-Essex distrib- 
ater of Houston, with forty south 
Texas counties within the terri- 
tory. 

Mr. Clark further explained that 
he considers no automobile complete 
without proper accessories; and he 
displays completely equipped cars. 
His salesmen do not quote f, o. b. 
prices to the prospect as a catch 
line, they talk in terms of a com- 
pletely equipped car at a certain 
marked price. The prospect is not 
allowed to wonder what the car is 
going to cost him equipped with | 
proper accessories and extra equip- 
ment, for this equipment is on the | 
displayed car sold as a very neces- 
Sary part of the car, just as the fin- 
ish and casters are necessary for | 
furniture. 

“There were no service expenses at- | 
tached to the accessory sale. Where | 
we try to get out with a 5 per cent.) 
net profit on the new car sale. a 
profit of $50 on a $1.000 car. our 
service policy soon cuts this profit 
down to a net of between 3 and 4} 
per cent., or approximately $32 a 
car. The sale of a new tire, a trunk 
and bumpers with the car or other 
added extras means a net of prac- 
tically as much as the net from the 
sale of the car, as there is no service | 
overhead from accessory sales,” says 
Clark. 

Ninety-seven per cent. of the au- | 
tomobiles sold by the Alex Clark 
Motor Company are sold with ex- | 
tras and in most instances fully 
equipped Although the displayed 
automobile is equipped with a spare 
tire. bumpers and trunk to increas 
the profits of this firm. the pur- 
chaser is often sold shock absorbers. | 

“Although policy service may cut 
the net profits of an individual new 
car sale, it takes just such service 
to build a large volume of business: 
then, by pushing accessory sales, the 
automobile dealer gets out with a 
good margin of profit on a larger 
volume of business.” sums up this 
Hudson-Essex dealer. 


| 
| 
| 
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SYNONYMOUS 
In almost 
large city in the 
country there isan 
outstanding hotel. 
which, by reason of 
vears of excellent 
service to its pa- 
trons. has been syn- 
onymous with the 
city in which is 
located. 

In Cleveland it'« 
THE HOLLENDEN 
Thee Witt, Mer 
wnerior 4v. at FB. Gth sf. 
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All-steel trunks for the model “A” 
Ford are now being offered by the 
Detroit Metal Specialties Corporation, 
1651 Beard Ave., Detroit. All trunks 
are finished in black enamel. said 
to be dust proof and water proof. 
These units are furnished in styles 
adapted to the particular Ford model 


NEW FORD TRUNKS 











on which they are to be used, but 
are all priced the same. Complete 
with tire carrier and bumperette 
extensions, $38. Folding racks to be 
used in conjunction with the fender 
well equipment can be supplied for 
all models at $12.50 each. The trunk 
weighs 40 pounds and the rack 30 
pounds. 


MARQUETTE MODEL “A” AIR CLEANER 











Marquette Manufacturing Com- 
pany, St. Paul. Minn.., is offering a 
new type air cleaner for the Ford 
Model A passenger cars and model 
AA trucks. This device works on 
the centrifugal principle and has 
stationary fins, which swirl] the air 


as it passes through the cleaner 
throwing the dust particles against 
the outer walls where they are then 
blown out through the outlet. Placed 
on the end of the intake pipe and 
fastened by a set screw. it is said 
to be easy to install. Price $1.90 
each. 


“‘DUOTROL" COMBINATION STARTER AND CHOKE 











Staned in traffic on a hill a 
slightly pressure on the Duotrol but- 
ton. located on the dash. is said to 
start the engine without removing 
the feet from the controls. This de- 
vice is designed especially for the 


FORD ‘THROUGH THE POST’ 
FYRAC DRIVING LIGHT 








Fyrac Division of the National 








model “A” Ford and is a combination 
Startegy button and choke. Said to 
be easily installed, it fits snugly at 
the right of the instruments on the 
dash. Peters & Russell, Inc., Spring- 
field, O. 


closed cars. This light is similar in 
design to other through the post 
driving lights produced by Fyrac 
and is priced $17.50 finished either 
in Duco or chronium plate. 


FILLING STATIONS VICTIMIZED 
BY COUNTERFEIT $20 BILL 
Buffalo, Sept. 15.—Garage and 
filling station proprietors through- 
,out western New York and lower 
| Ontario are being made the victims 
| of a well-organized counterfeit ring. 
| in the opinion of agents of the 
| Treasury Department. A counterfeit 
| $20-bill, purporting to be a Federal 
| Reserve note and bearing the pho- 
tograph of President Cleveland, is 
being passed at filling stations and 
| Garages, many having been found 
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- U.S.and Great Britain National Colors 


—— So ————_ 


Flash in Ohio’s Peacetime War of Oil 


Cleveland, Sept. 15.—The na- 
tional colors of the United States 
and Great Britain are flashing in 
Ohio in a peace time war of eil. 

Electricians were busy’ wiring 
Standard Oi] of Ohio stations for 
electric lights which will flash the 
red. white and blue of America. 

The growing chain of Rovana 
Petroleum Corporation stations are 
flaunting the colors of Great Brit- 
ain, the home of the chairman of 
the Royal Dutch Shell Company 
parent of the Roxana organization 

W. T. Holliday, the attorney who 
became president of Ohio Standard 
and then began to rejuvenate the 
original Rockefeller company until 
today it is, in his own words, “going 
like a house afire.” explained the 
choice of the national] colors by 
Standard was the result of experi- 
mentation, and not design. 

“We started with red and then I 
got an artist to help us out,” he ex- 
plained. “We added purple to the 
red and then wanted to intensify the 
two colors by use oi a third. White 
was chosen, but the red. white and 
purple combination didn't suit us 
Then we substittued blue for purple 
and had red, white and blue. Shell, 
you know, is using the royal British 
colors.” 

Holliday announced that the 
company had begun the working 
out of an _ industrial realtions 
pregram, which thus far includes 
a training school for service sta- 
tion workers. They are given a 
course of training and then fa- 
miliarized with manufacturing 
processes through plant visits. 

Modernization of the fleet of 800 
trucks is now in progress, following 
@ survey. Holliday said the com- 
pany already has one of the most 
liberal pension plans. which permits 


retirement of employes after twenty 


years’ service and 60 years of age on 


maximum of 75 per cent. of salary. 

While Ohio Standard is in process 
of rejuvenation, the Roxana com- 
pany is completing its marine stor- 
age plant at 2231 West 3d St. 

F. L. Sullivan, Cleveland manager. 
said the company would have its 
tank storage. with 128,000 barrels’ 
capacity, ready by September 15. 
and first shipments by tanker from 
the Hammond, Ind., refineries would 
be received here about October i. 


MOTOR SERVICE FIRMS 
SEEK TO RESTRAIN LAW 
ON TRUCK OVERLOADING 


Chicage, Sept. 15.—Claiming that 
it is damaging them financially and 
that it is illegal and void. operators 
of twenty-seven large motor service 
companies have filed suit for injunc- 
tion to restrain city officials from 
enforcing a law regarding the over- 
loading of motor trucks. 

Since last spring several members 
of the city council have been carry- 
ing on a drive against overloaded 
trucks, “to prevent thousands of dol- 
lars damages done annually to city 
streets.” The ordinance which mote: 
truck operators claim is void, was 
passed by the council on March 16@ 

The operators, who include Penn- 
oyers’. Merchants Transfer Com- 
pany, Consumers Company, Franklin 
Coal Company. Construction Ma- 
terials Company and the Calu- 
met Coal Company, claim that 
enforcement of the law is caus- 
ing them great financial damage. 
and have asked Judge Ira Ryner to 
issue an injunction preventing its 
enforcement. Motor vehicle opera- 
tors have 50,000 trucks at work in 
Chicago. valued at $52,000,000, paying 
$1,000.000 annually in license fees and 


a 2 per cent. a vear pension, with a employing 250.000 persons. 
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2,975,000 feet 
of brake lining 


Nearly three million feet of brake 
lining were used by Willys-Over- 
land’s Toledo plant the first six 
months of this year. 


Five other great plants are oper- 
ated at Pontiac—Elmira—Elyria— 
Toronto, Canada, and Stockport, 
England. Production for the first 
half of 1928 totalled more than 
200,000 Whippet and Willys- 
Knight motor cars. 

Willys- Overland is one of the 
world’s three largest producers 
of automobiles 
Willys- Overland’s record year! 


WILLYS-OVERLAND, 


ceuame 


s—and this is 


WILLYS-OVERLAND SALES CO. §LTD., TORONTO, CAN. 


rors WHIPPE T sv: 


WILLYS- 
SIX 


f 
me 
: 


INC., TOLEDO, OHIO 


KNIGHT 
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Oo + | Leck Company, Rockford, Ill., is of- 
TUT , fering a new through the post driv- 


lof refused by banks on both sides 
jing light for the new mode) Ford ' 


of the border following acceptance 
by automotive service men. 
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_ Salt Lake City Tire 
' Dealers Say Sales 
Good; Profits Low 


Salt Lake City, Sept. 15.—With- 
out exception tire men here— 
dealers and wholesalers alike—re- 
port their business as being ex- 
ceptionally brisk, 
summer months. 

“We are doing a wonderful tire) 
business at this time,” said Skid | 
Evans, head of Skid Evans, Inc., tire | 
and service station man of East 4th 
South Street, “but in spite of this 
there is no money in tires now. | 

Competitive conditions in this busi- 
ness today are terrible. This thing 
cannot last much longer; yet how 
the change is going to be brought | 
about I am unable io say. I am 
convinced, however, that the time 
fs not far off when tires will be a 
good business. I cannot help feel- 
ing that the manufacturer will be 
able to do something for the 
dealers.” 

The Rubber Products Company on 
South State Street, reported a heav- 





even for the | 


ier business this summer. than for 
a long time. 

The Success Tire and. Rim Com- 
pany, East 4th South Street, says: 
“We are doing a tremendous busi- 
ness this summer, but prices are low 
and margins of profits also low, The 
number of tires sold is out of pro- 
portion to the profits made.” 

National Rubber Supply Company, | 
Motor Avenue—‘‘Business is very | 
good; exceptionally good.” 

Mountain States Rubber Supply | 
Company, Motor Avenue—‘We 


‘doing a good business; selling more | | enterprises. 


| tires than usual for the summer,’ 


WHOLESALERS, DISTRIBUTORS | 
PLAN “GOOD WILL TOUR” | 


Trenton, N. J., Sept. 15. _Members| 


of the Wholesalers and Distributors’ 


Division, Chamber of Commerce, 
including automobile parts, acces- 
sories, battery and tire distributors 
are completing details for the 
“Good Will Trade Tour” to be con-| 
ducted Tuesday. Those making the 


tour will start under the direction | 
of J. Harry Hearnen, marshal. The | 
tour is arranged for the purpose of | 
furthering the good will of the resi- 
dents of the suburban territories 
and the Trenton shopping district. 


DEUTSCHE DURA FORMS 
FOR MANUFACTURE OF 
CAR BODY HARDWARE 


Berlin, Sept. 15.—The German 
Dura Company has just organized 
in Berlin with a small factory and 
| offices in Flugplatzstrasse, Johann- 
|isthal—the southern suburb that is 
a with American automotive 
Here are found the 
| Ambi- Budd Presswerk, building 
|composite and all steel bodies, also 
making heavy stampings for chassis; 
|the Willys-Overland Crossley Com- 

pany, assembling Willys-Knight and 
Whippet cars; the Chrysler Com- 
pany, assembling Chrysler chassis 
and now building its own bodies, and 
the new Graham-Paige assembly 
plant. 

The Deutsche Dura is a subsidiary 
of the Dura Company in Toledo, 
and places that company in the 
|front rank of American parts makers 
|as to its activity abroad. Its other 





portant contracts with German body 
builders. 

Blake Ozias, founder and. manag- 
ing director of the French and Eng- 
lish companies, will direct the des- 
tinies of the new German concern. 


MURRAY RUBBER OPENS 
NEW BOSTON BRANCH 


Boston, Mass, Sept. 15.—A 
branch office of the Murray Rubber 
Company, manufacturer of the Mur- 
ray and Empire tires and tubes, as 
well as mechanical rubber goods, 
has been opened at 96 Brookline 
Ave., where a full stock will be car- 
ried for distribution to New England 
dealers. The branch will be in 
charge of Karl W. P. Reece and M. 
J. Dickinson, with Mr. Reece as New 
England manager of the mechanical | 


| division and branch operations, and | 
| Mr. Dickinson, who was formerly 


| Murray lines, 


operations are the Compagnie Dura | 


in Paris, and the Automotive Com- 
ponents Company, Ltd., in London. 
The Deutsche Dura will manufac- 
ture window regulators and body 
hardware, and already has im- 


with the New York Belting and/| 


Packing Company and later with 
W. M. Farwell, distributing the 
in charge of the tire 
division. 
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ATLANTA, GA., TIRE MAN 
BUILDS SHED TO SHELTER 
THOSE SEEKING SERVICE 


Atlanta, Ga., Sept. 15—In order 
to take care of increasing business 
this fall, the Consolidated Tire Com- 
pany has leased a large lot adjoin- 
ing its present location, which it will 
equip for the convenience of custo- 
mers. 

A large shed, 20 by 40 feet, will be 
constructed on the lot, under which 
customers can drive during rainy 
weather when having their tires 
changed or other minor repairs 
made. So far as is known, this is 
the first Atlanta tire company thus 
to provide for the comfort of its 
| customers. In addition to this, the 
Consolidated Tire Company has 
added several new lines of tires and 
|@ complete battery service. 





LEE WOODRUFF ON TRIP 

Los Angeles, Sept. 15.—Lee Wood- 
ruff, general sales manager of the 
| McClaren Rubber Company, for- 
|merly Pacific Coast representative 
for McClaren, is visiting the south- 
ern California and Arizona distrib- 
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AUBURN—76. 120 W. B. 
Roadster 1,195! Sedan 1 B95 | 
Spor Sedan 1,293'\Cabriole 1,395 

ALUBURN—S8. 125 W. B. 
Roadster 1,495! Cabriole 1.695 
Sport Sedan ..1.595! Sedan 695 
Speedster 1,695 Phaeton Sedan 895 

AUBURN—115. 130 W. B. 
Roadster 1,995| Cabriolet 185 
Sport Sedan 2,.095' Speedster 195 
Sedan 2,195! Phaeton Sedan 295 

BUICK—6-cy!. Series 20. 116 W. B. 
> Bus. Coupe..1.195.4 CC. ©. Coupe 1.259 
> 2-dr. Sedan..1.220/5 4-dr Sedan. .1,320 
» Touring .1,225 

BUICK—6-cyl, Series 40. 121 W. B. 
4 Spt. Roadstr.1,325|5 4-dr. Sedan 1.450 
> Bus. Coupe.1,395)5 De | Sedan.1.520 
4c. ©. Coupe.1,459'7 Touring 1.550 

BUICK—6-e7l. Series 50. 129 W. B. 
5S Spt marine : §25\5 4-dr Sedan. .1.9%5 
5 Coupe .$65'7 Sedan 045 
5 Brougham f 875'7 Limousine 2,145 
4 Con. Coupe 1,875 

CADILLAC—Fisher Custom. 146 W. B. 

, Coupe . ..3,295'5 Coupe $.5935 
2 Roadster .3,350,5 Sedan 2.695 
7 Touring Car.3,450\/7 Sedan 3.795 
4 Phaeton .3,450/14 Spt Phaeton 3,950 
> Town Sedan a 495! 7 Imperiat 2,995 
Conv. Coupe...3,595 

« ADILLAC—Fieet wood. 140 W. B. 

> Sedan ..4,195'Tr. Town Cab. .5.250 
2 oe Cab. ..4,195' Tr. Town Cab. .5,500 
7 Seda 4,295'Tr. Town Cab. .5,500 
3 faperial 4.345'Tr. Lim. Brou.5,500 
53 Imp. Cabrio..4,345)5 All Wr. Phae.5,750 
> Club Cab... .4,395'5 All Weather 
7 Imperial 4.545; Phae (Imp.}.5,995 

CHAN DLER—45. 111 W. B. 

COMRG a cccwsees 875\Sedan de luxe 995 
Sedan . +++. 895! Cabriolet f.075 
CHANDLER—Big Six. 124 W. B. 
Metro. Sedan . Cabriolet 1,825 
4 Coupe o+ee-1,725/7 Sedan 1,925 
4 C¢. C. Coupe.1, Lt Berline Sedan. .2,025 

7 Touring ‘+o eee 
CHANDLER—15 118 W. B. 

Brougham -1,295 Sedan 1,395 
Coupe ....1,296!De Luxe Sedan. 1.495 

CHANDLER—Reyal 85. 124 W .B. 
4 Coupe 1,295/5 De I.. Sedan. .1,925 
Sedan . 1,795) Cabriolet 2,095 
% Coupe .1,925!7 Sedan 2,195 
Youring ......1,925|Berline Sedan. 2.295 

CHEVROLEY_—Nottonel. 107 W. B. 
Men@ster ...cese 495'4-dr. Sedan . 675 
Touring 495'Conv. Spt. Cab 695 
Coach ..$85\Imp. Landan 715 
ee 

CHREYSLER—46-cyl. 65. 

Bus. Coupe .1,040; Touring 1,075 
Roadster (R. $).1, 065\4-dr. Sedan 1,145 
®-dr. Sedan....1,065|Coupe (R.S.)...1,145 

CHRYSLER—6-cy1. 15. 

Royal Sedan...1,5865|Roadster (R.3.).1,555 
Coupe (R.S.)...1, 536| Town Sedan 1,655 
c a “009 - 112 B. Ww. P. 
Roadster (R.S). ge 7 an 8.075 
Spree 346 | Sedan, Lim 3,495 
Town Sedan r $95! 
CUNNINGHAM—8-cyl. 132 W. B. 
4 Touring .6,500| 4 Coupe $000 
2 Roadster .6,500) 
CUNNINGHAM—8-cy]. 142 W. B. 

7 Touring .7,000|% Limousine . 3,500 
DAVIS—8-cy1. 120 W. B. 
Princess Coupe.1,885|Polo Roadster. .1,885 
5 Touring 1.885| Emperor Sedan.1,885 
=, SO0TO—6-cy1. 

Roadster ceees $45| Business Coupe. 845 
-dr. Sedan .845|Standard Sedan. .885 
Phaeton svees .-845|De Luxe Sedan. .955 
DODGE—Victory Six. 6-e7l. 
Werle .sececcs $95;De L. Brough.1,170 
2 Coupe of. 045| Sport Touring. .1,245 
EN hak de hae 1,995|Sport Roadster. 1.245 
© CMO ocacss 1,170| Sport Sedan -1,295 

De L. Sedan. .1,170! 

DODGE—Senier Six.. 6-cyl. 
®-dr. Vie. Bro.1.576|Sport Coupe 1,755 
4-dr Sedan....1,675|Sport Sedan. 1.795 
SCO oc tas 1,675|4-dr. Lan. Sed.1,845 

DODGE—Standard Six. 6-cyl. 
COuUm® ceccsseces 875| Cabriolet .945 
MOEGR cevcesces 895|De Luxe Sedan...970 

DURANT—+4-cyl. 107 W. B. 
9-dr. Sedan .595/4-dr. Sedan .698 
COUPE «2. rcccece 595/4-dr. St. Brough. .695 
Sport Roadster. .595/4c. Spt. Cabrio. 725 
Conv. Bus. Rdst.580\/4-dr. DeL. Brou..750 
TOUPIME oc cccece 595! 

DUBANT—#@-cyl. ‘55 107 W. B. 
2-dr. Sedan -796|4-dr. Brougham. .895 
Coupe sessen -2795|4-dr. Sedan...... 895 











DURANT—6-cyl. ‘'65.°° 110 W. B. 
rouring . 795 Cabriolet (R.S.).1,045 
ir. Sedan 975|Sedan 1.075 
Coupe (R.S.) 975) i-dr Brough’m.1.175 
Sp. Road (R.S.).1,925' 

DURANT—6-er1. “°35."' 119 W. B. 
4-dr Sedan 1,386! 4-de Rrough'm.1.359 
ELCAR—120. 134 W. B. 

5-7 Std. Tour. .2,465.7 stand. Sedan > 

stand. Sedan .2.465 
ELC AR—120. 1°97 W. B. 

4 Roadster 1.995'5 Princess Sed 295 
4 Coupe 2.295'5 Princess Bem 295 
ELC AR—8-82. 123 W. B. 

4 Roadster 1,695'5 Stand. Sedan.1,695 
5 Touring 1,695'5 Princess Sed.1,395 

4 Coupe 1,995 
ELC AR—8-78 Standard. 123 W. B 
4 Roadster 1,395\5 Sedan 1 495 
>» Touring 1,395! 4 Coupe 1.495 
4 Coupe 1,395'5 Touring 1.495 
5 Sedan 1,395\4 Roadster 1,495 
ELC AR—6-70. 117 W. B. 

5 Sedan .. 1,295/5 Touring 1,295 
5 Brougham 1,295'4 Roadster 1,295 
ERSKINE—46-cyl. 109 W. B. 

5 Touring 825! Sedan 945 
Club Sedan 860\1 Royal Cabriolet 995 
2 Cabriolet 876'Royal Sedan...1,045 
ESSEX—6-cyl. 110% W. B. 

Coach 735'5 Sedan 785 
Coupe . 745:' Spt. Roadster $60 

Coupe (R. 8.) 175! 
FALCON-KNIGHT—6-cy]. 109% W. RB. 
2-dr Sedan... .995'4-dr. Sedan 1,095 
Coupe ...1,045/G. G. Speedsier.1,195 
FORD—Medel A. 108% W. B. 
Roadster... 385' Tudor Sedan 495 
Roadster (pick Coupe 550 
up dy) .. 395! Spor Coupe o50 
Phaeton 395\Fordor Sedan 625 
Business Coupe. . 495| 
FRANKELIN—46-cy!l, 119 W. B. 
Coupe . ° .2,625!Oxford Sedan. . 2.799 
Victoria Broug.2.760:\Spor! Sedan 2,910 
Sedan ... ..2,790| Conv. Coupe 2,850 
FRANKLIN—46-cyi, 128 W. B. 
Spt. Runabout .2,975!Oxford Sedan. ..2.980 
5 Spt. Touring .%.975 7 Touring 3.960 
Sedan 2,980) Limousine 3,080 
FRANKLIN—Castom. 128 W. B. 
5 Con. Sedan. .4.600'5-7 Town Cab. .6,400 
5 Spt. Sedan. .5,800\/E. D. Cabriolet .6,400 
5-7 Town Car. .5,800 
GABDNER—Series 120. 120 W. B. 
Sport Sedan 12.95; Cabriolet 1,495 
Roadster 1,295! Sedan 1.595 
GAEDN EB—Series 125. 125 W. B. 
Roadster 1,695! Victoria 1.895 
Coupe . a. 795) Sedan 1,395 
Brougham 1,875 
GARDNER—Series 130. 130 W. B. 
Roadster 2,195) Victoria 2,395 
Coupe 2,295' Sedan 2,395 
Brougham . 2,375! 
GRAHAM-PAIGE—‘‘610."" 110% W. B. 
S SOS ccccscs 8606/5 Sedan 875 
GRAHAM-PAIGE—6-cy!. 114 W. 8B. 
4 Coupe ..1.275.4 Spt. Phaeton.. 1,446 
6 Sedan .1,295 
GRAHAM-PAIGE—‘‘619."" 119 W. B. 
a, ae 1,575'4 Spt. Phnaeton..1,755 
5 Sedan 1,595) 
GRAHAM-PAIGE—‘‘629."" 129 W. B. 
S Bee scecs 1,985'7 Sedan . » 8,210 
5 Town Sedan.2.085/Cabriolet (R.S.).2,185 
G COUR ccccee 2,085'4 Coupe (R.S.).2,185 
GRAHAM-PAIGE—3-cyl, 135 W. B. 
5 Sedan ...... 2,286'7 Phaeton , 2. 410 
5 Town Sedan. 2,385!Cabriolet (RS 2,485 
5 Coupe ‘ 385\4 Coupe (R. 2,480 
7 Sedan . 2,410) 

HUDSON—4-ey!. 118 W. B. 
Eee 1,250\Coupe (R. S.)...1,295 
Coupe ........1,.265|Sedan (W. B.)..1,326 
Spt. Roadster.1,295! 

HUDSON—6-eyl. 1°73 W. B. 
Stand. Sedan .1,450/Cust. Victoria. .1,650 
Cus. Lan. Sed.1,650'7 Cust, Sedan. .1,950 

HUPMOBILE—Coenitaory 8. 120 W. B. 
2-dr. Sedan....1, 825|Roadster 1,915 
OG COURO case 1,865|/7 Phaeton - 1,935 
4-dr. Sedan 1,875, Cabriolet -1,955 
5 Phaeton 1,905| 

HUPMOBILE—Century 6. 114 W. B. 

Standard Models. 
5 2-dr. Sedan..1,345!2 Sports (R.S.).1,435 
4 2-dr. Coupe. .1,385|7 Phaeton o 1,488 
5 4-dr. Sedan. .1,395|/2 Cabriolet 1,475 
5 Phaeton ....1,425) 


CURRENT PRICES OF PASSE 






HUPMOBILE—Century 125 Fight. 
5 Touring -1,795'5 Victoria 2.195 
7 Touring 1,895|5 Sedan 2,195 
Roadster 1,895.7 Sedan 2.245 
5 Brougham 2.095'Sedan Lim 2,520 
JORDAN—Cross Country. 6-cyl. 107 W. B. 
4 Sport Tour 1,295'4 Temboy Coupe.1,395 
5 Sedan 1,295;B. B. Touring. .1,495 
JORDAN—Air Line. &-cy!l. 116 W. B. 
5 Sedan 1,.995'2 C. Coupe (RS).1,995 
5 2-d. Lan. Br.1,995 
KISSEL—White Fagie. Model 7%. 
4-dr. Bro. Sed..1,595\|Sedan .. 1,695 
All Year Coupe Coupe Roadster 
Rdstr (F.T.).1,69 (Solid Top) 1,695 
KISSEL—White Eagle. Model 95. 
4-dr. Bro. Sed..1.995'Coupe Roadster 
Sedan 2,995 {Solid Top) 09 
All Year Coupe Speedster ?.195 
Rdstr (F.T.). .2,095Tourster 2,195 
KISSEL—White Eagle. Model 126. 
All Year Brou..3,185\4-dr. Brou. Sed.3,275 
Coupe Roadster (Speedster 3.275 
(Solid Top). .3,185|)Tourster 3,275 
All Year Coupe 17 Sedan . 3.785 
Rdstr (F.T.).3.1385|Berline Sedan. .3,885 
LA SALLE—Fisber. 8-cyl. 125 W. B. 
4 Phaeton 2,298/4 Spt. Phaeton. 2,875 
2 Roadster 2.345! 
LA SALLE—Fisher. 8-cyl. 134 W. B. 
5 Family Sed. .2,450/5 Coupe 
2 Coupe . 2,495/5 Cv. Lan. Cab.: 
Conv. Coupe 2,595!7 Sedan 
5 Sedan 2,595!7 Imperial 
LA SALLE—Fleetweod. 8-cyl. 125 W. B. 
Tr. Town Cab. 4,390 
LA SALLE—Fleetweod. 8-cyl. 134 W. B. 
Tr. Yown Cab.4,900! 
LINCOLN—S-cyl. 126 W. B. 
4 Coupe. 4,600\4 Sedan 4,800 
2 Roadster .4.600.5 Sedan 4,800 
4 Spt. Phaeton.4,600|7 Sedan -5,900 
7 Touriag 4,600'7 Limousine 5,200 
LINCOLN—8-cyl. 136 W. B. 
Club Roadster .4,800:Cabriolet . 6.600 
2 Coupe 5, 000'A. W. Brough. .7,100 
Berline 5,500 I.e Baron Cabri.7,000 
Limousine $,000' Holbrook Cabri.7,200 
Brougham 6,500'Col. Cabriolet. .7,300 
6 Berlin. Land.6,5094; 
LOCOMOBILE—8-70. 122 W. B. 
3 Coupe ..... 1,995!5 De L. Sedan. . 2,445 
5 Sedan 1,995'5 De L. Broug. . 2,445 
5 Brougham 1,995 
LOCOMOBILE—8-30. 130 W. B. 
5 Sedan 2,650\7 Sedan rer 
a 4 Ae 2,.700|7 Sub (140wb). .3,300 
2 Cabriolet 2,775|7 Touring .. 3,300 
2 Coupe 2,800/5 Vic. Coupe. ..5,050 
4 Sportiff 3,100 
LOCOMOBILE—6-cyl. ‘‘90."" 186 W. B. 
4 Sportiff 5,900|5 Vic, Sedan...7,450 
4 Roadster -5,900/5 Brougham ...7,500 
5 Vie. Sedan. -7,300)7 Sub. Sedan.. .7,500 
7 Youring ..6,900/7 Non Coll. Cab.7,500 
LOCOMOBILE—Model 48. 142 W. B. 


7 Youring 9,600)7 Town Br&uge. 12,500 
Sportif . 9,600}5 Vic. Sedan..12,500 
Roadster . 11,000)7 E. D. Lim. .12,600 
7 Your. Lim. .12,500,7 Cabriolet . 12,500 
McFARLAN—8-cyl. 131 W. B. 
4 Roadster 3.05015 C. Brough... .3.186 
5 Sedan 3.18015 Sub. Sedan...%,180 
4 Coupe ,180'4 Spt. Phaeton .3,130 
McFABLAN—S-cyl, 136 W. B. 
S Bee eicaes 3,680\7 Sub. Sedan 3,780 
MecFARLAN—46-cyl. ‘‘T. V.”’ 141% W. B. 
4 Spt. Touring .5,600|7 Your. Sedan. .6,720 
7 Touring .§,700|/7 Suburban 6,920 
2 Roadster . -§,800/7 fown Car 9,000 
6 Sedan 6,720; 
MARMON—8-cyl. 68. 114 W. B. 

5 Sedan .....- 1,465|4 Victoria . 1,520 
2 Coupe 1,465! 2 Roadster -1,565 
MARMON—78. 1260 W. B. 

§ Sedan ......1,965|2 Roadster .1,966 
OCONEE. vodesa 1,965!4 Victoria 2,065 
MABMON—6-cyl. 75. 136 W. B. 

5 Town Coupe .3,195/2 Coupe Road. .3.565 
2 Speedster -3,485/Stand. Sedan ..2,565 
4 Speedster -3,485!7 Cust. Speed’r. 2,565 
5 Phaeton ..3,485'7 Stand. Sedan.3,640 
4 Victoria .8,48515 Cust. Sedan. .3.960 
S Camee....-:. 3.48517 Cust. Sedan. 4,075 
5 Brougham ..2,565!7 C. Sed. Lim..4,175 


Recent price changes in beld face. 


- € 


5 1 





- , utors for McClaren tires. This is 
; : DAILY : rier , 
IN THE Al bene agyate ~~ his first visit to the coast in three 
NEWS BRING RE years. 
MOON—6-62. 110 W. B. PLYMOUTH—4-cy1. 107 
Roadster . 1,195'4-dr. Sedan 1.345 Roadster (R.S.). 675 Touring ‘ 695 
2-dr Brough .1.295 Coupe .. 685 oupe (RS). 735 
2 . Se 7 ad sees 
MOON—6-72. Royal. 120 W. B. = 300 doar Sedan .....388 
Royal Roadstr.1,395)4-dr. Sedan 1.595 PONTIAC —6-cy1. 110 W. B. 
Cabriolet 1,495 Victoria Coupe.1,695 2-dr. Sedan 745 Sport Cabriolet 795 
Petite Sedan 1,595 Sport Roadster 745'4-dr. Sedan 825 
a Coupe 745° Spor Lan. Sed. .875 
MOON—6-72. Standard. 120 W. RB. 4 Spt. Phaeton 775 
Roadster . ..1,395)4-dr Sedan 1,495 . . 4 
sae, Broush. 1.640 REO—6-cyl, 121 W. B. 
‘ mt ™ 2 Spt. Coupe ..1.625'4 Victoria 1.795 
MOON—8-735. 125 W. B. 5 Brougham 1.645 5 Sedan 1,845 
Royal Roadstr.1,3795\ Collapsible Cab.1,995 Roadster 1.685 
MOON—8-80. 125 W. B. 1s akan Gaeeks eae nae Ws La 
Cabriolet 2,095' Victoria Coupe.?,195 + oe oa > . Te dace: 
Petite Sedan. .2,19% 7 Sed’n (137wb).2.395 ©! Coup sec te 495 
Full Sedan. 2,195) STEARNS-KNIGHT—6-80. 134 W. B. 
NASH—Standard. 6-cyl. 112% W. B, 5 Coupe ».645'S.S. Coupe (RS). 2.845 
° . mye . 935 7 Sedan . 2.845!7 Limousine 2,945 
2-dr. Sedan 885' Cabriolet 955 ~ -. sind - 
oune — 885\i-dr. D1. Sedan993 STEARNS-KNIGHT—6-85, 137 W. B. 
4-dr. Sedan 955 Roadster 3.250'4 Coupe 3,450 
Nash—Special Six. 6-cyl. 114 W. B. 4 Touring 3.2505 Stand "Sedan. 3. 450 
Coupe .......2,80814-ar itn 1.345 5 Cust. Sedan. .8,350'7 Sedan ....... 3.760 
2-dr. Sedan 1,260 Cabriolet 1,345 STEARNS-KNIGHT—8-85. 137 W. B. 
Coupe 1,315) Victoria 1,345 Roadster .. %,950'5 Stand. Sedan. 4,650 
NASH—A Six. 1. ’ 4 Touring 3.950/7 Sedan . 4,750 
2 dr an Saoee = . 78 Cab Road en eee 
é . . . , 4 ~ oD Ss 5 
4-dr. Sedan 1,550| Ambas Sedan. 1,925 Cab. Roadster. 4,550 
Cabriolet ..... 1,660|7 Sedan t, STEARNS-KNIGHT—8-90. De Luxe. 
. 137 W. BR. 
NASH—-4/ Six. » Al . B. 
= Advanced Six Geri. 130 W. B Roadster -5,500'5 Coupe ...... 5.500 
mperial Sedan.2,165! 2 Coupe ..6,500'5 Sedan ...... 5,500 
OAKLANB—6-ey]. 117 W. B. Cab. Rossier 6,500! 
2-dr. Sedan ...1,046|4-r. Sedan 1,145 STEARN S8-KNIGHT—J 8-90, De Luxe. 
Landau Coupe. 1,045/Cabriolet 1,155 145 W. B. 
Spt. Roadster. .1, 075|Landau Sedan. .1,2635 77, i 8 t i ‘ 5 
4 Spt. Phaeton 1.095! : ae eee ee 7 Limousine 5,800 
OLDSMOBILE—6-ey1. 118% W. BR. STUDEBAKER—Dictator. 113 W. B. 
— Sedan 925|Sport Roadster 995 Club Sedan 1,185/7 Youring ..... 1,326 
‘oupe 925|4-dr. Sedan 1.925 Sedan .. 1.265{ Victoria er 
Sport Coupe 995! Landau 1,085 2 Bus. Coupe. .1,265/4 Royal Cabr. .1,395 
Sport Phaeton . 995 6 Touring 1,265'Royal Sedan...1,395 
OLDSMOBILE—6-cyl. 113% W. B. STUDEBAKER—Commander. 121 W. B. 
Del. Roadstr..1,145|Del.. 4-dr. Sed.1.175 Sedan . 1,.495/Regal Sedan....1,666 
Del.. Phaeton.1,145'Det.. Landau...1,235 Victoria 1,545! 
ee ee ee STUDEBAKER—President 8. 121 W. B 
resident 8. 121 . B. 
J PACKARD—Modeil 326. 126 W. B. Sedan i 1.68514 State Cabr...1,.850 
2 Runabout 1,975|2 Coupe 2,050 State Sedan 1,.850}State Roadster..1,850 
5 Phaeton 1,975|2 Con. Coupe 2,125 State Victoria. . 1,850) 
. youre STUDEBAKER—President 8. 131 W. B. 
cR—Presi t 1 
_ PACKARD—Model 538. 188 W. B. 7 gegen . .2,085/7 State Sedan. .2,350 
5 Phaeton . Fy ie yam ol atm. 2.385 5 State Sedan 2,250! Limousine "2450 
4 Runabout 2,385 4 Cabriolet 2.25017 State Tour... 2.485 
7 Touring ; vesl7 } meno Lim. . .2,485 
4 Coupe . 2,305! STUTZ—Custom. 8-cyl. 131 W. B. 
2 Speedster ...3,495|4 Speedster ....3,595 
_ PACKARD—Moedel 6-40. 140 W. B. Vic Coupe || 3149512 Cab. Coupe ._8.695 
5 Phaeton 3.17515 Sedan 3,750 2 Coupe 3,495/2 B. H. Speed. .4,895 
Runab't (R.S.).3, a Club Sedan. 8.750 §& Sedan . ; a. Svel 4B. H. Speed. .4,945 
2 Coupe - eee 4 Coupe %,750 & Brougham 570! 
7 Yourin d iy 3,85 
a ee ee ee Meee. 0 poor Seyi. 145 W. B. 
PACKARD—Model 448. 148 W. B. 7 Speedster 3,895;7 Sedan Lim...3,995 
e P 7 Sedan 3,895! 
4 Runabout 3,875|4 Coupe 4,250 
5 Phaeton .-orae Club Sedan 4,459 VELIF—Standard 56. 112 W. B. 
2 Cotipe 2,950\7 Sedan 4,459 , 
7 Touring .....$.975|7 Sedan Lim....4.550 § Gonee™ _ an 
2 Con. Coupe. . 4,050! 
VELIF—¢-66. 112 W. B. 
PACKARD Medel 448. Standard. 2-dr. Met. Sed..1,195)Met. R.S.Coupe.1,266 
5 Phaeton ye HE 4 Coupe 3,750 4-dr. Met. Sed..1,265! 
4 Runabout ..2.450/5 Club Sedan. .3.750 
7 Touring 3,550/7 Sedan .. 3,750 VELIE—6¢-77. 118 W. B. 
2 Coupe ......3.550\7 Sedan Lim...3,850 5 Spec. Sedan. .1,585!5 Royal Sedan. .1,685 
2 Con. Coupe. .3.680! & Coupe 1,626/7 Royal .......1,788 
PEERLESS—6-66. 116 W. B. VELIE—S8-88. 125 W. B. 
Roadsier 1,198}5 Sedan .1,285 5 Royal Sedan..2.095!5 Spec. Sedan.. 2,096 
Touring ...... 1,195 Cl. C. Sedan. ..1,295 5 Coupe ......2.098|7 Royal Sedan 2.245 
PEERLESS—46-cyl. ‘81. 116 W. B. WHIPPET—4-cyi. 100% W. B. 
5 Sp. Phaeton. .1,5645\5 Stand. Sedan.1,6$95 Touring ..... 455)2-dr. Sedan...:.. 525 
2 Coupe ......1,595{7 Sp. Phaeton..1,695 Roadster 525/Con. Coupe ..... 595 
4 Victoria 1,595 Coupe 535!4-dr. Sedan ..... 610 
PEERLESS 6-cyl. ‘“‘91."" 120 W. B. WHIPPET—6-cy]. 109% W. B. 
Vict, Coupe....1,895/5 Sedan 1,895 Touring <2 le pee ee 696 
Roadsr. Coupe.1,895|7 Sedan 1,995 ee 686i 4-dr. SOMME 655 770 
Joupe 695) 
PEERLESS—8-69. 133% W. B. : ilywcy 
Roadster 2,245;7 Sedan ...... 2,645 w ee oa went 7. 
Pee 2. 84617 Limousine . 2,645 
OO eer 2,345 to ,, MEE - 995) Cou Tren 1,045 
Roadster . 995/16 Sedan rere 1,005 
PIERCE-ARROW—‘'81."” 130 W. B. 6 Coach 998 
5 Cl. Broughm.2,475|4 Sedan ...... 2,150 <_KN P 
2 Sanahout 3°600\7 Sedan |||. 2'850 WILLYS-KNIGHT—6-70. 113% W. B. 
2 Coupe (no 4 Conv. Coupe.2,950 5 Coach ...... 1,295j)Roadster ...... 1,350 
rumble seat).2,650|4 Coupe De L..2,950 5 Touring .....1,295/Cab. Coupe 1.495 
4 Touring ....2, 7007 Inc. Dr. Lim.2,950 2 Coupe 1.29515 Sedan .....): 7495 
% Coupe (R.S.).%,750\Fr. Op. Brog..7,750 $- 
5 Club Sedan. .2,75Q WILLYS-KNIGHT—4-eyi. 126 W. B. 
Roadster .1,850|/5 Sedan -. 1,995 
PIERCE-ARROW—6-ey]. “36.” 138 W. B. Touring ee ssolr oursome ..... 2,095 
7 E. D. Limo.5,8175\Coupe-Sedan .,.6,375 Cab. Coupe ...1,99 
7 Sedan ..... et Hp, vost Sedan. .§ .6,375 WILLY s-Ulioue-~¢-crt. 135 W. B. 
Runabout \4 4-dr. Sedan. .6,375 7 Tourin .2,285/7 Sed 
4 Touring 5,.875|4 Sed. Landau.6,600 5 Coupe Pee 2’ 29617 ps ES phe ee pe 
7 Touring .§,875/4 E. D. Landau.6,600 wo IN 
7 E. D, Land.6.000|French Limo. . .7,500 LVERINE—6-cyl. 115 W. B. 
7 Sed. Landau.6, see; French Landau .8,000 & Brougham ..1,195]6 Sedan ....... 1,295 
8 Compe ...00. 376) 4 Cabriolet ....1,19%8 
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Cut Established Prices of 
Machine Shop Operations 


By C. P. SHATTUCK 


LTHOUGH the machine 


shop of the jobber and some 


parts wholesalers, is in its infancy, generally speaking, 
there are indications of a tendency on the part of some to 


cut established prices. 


It may be that in establishing rates 


on service operations some have been compiled hurriedly 


in an endeavor to be first in 
service to the trade. 


the field and to announce the 


Then again, it may be that the rates 


were copied and put into effect without careful checking 


against those prevailing. 

Because the jobber enjoys a 
good discount on parts, machines, 
tools, machine and shop supplies, 
and has a very low overhead, some 
feel that they can offer attrac- 
tive prices and still show well in 
the black. Some can. But is this 
setting a good example to the re- 
tailer? 

We are inclined to the belief that 
those who have established too low 
a rate are killing the goose laying 
the golden egg. Putting it another 
way, and assuming that one of the 
main objects of the jobber machine 
department is supplying a machine 
service lacking by the trade. will the 
small shop be interested in a price 
of shop equipment if the market 
price of the production of this ma- 
chine leaves but a smal] net or 
profit? And it should be borne in 
mind that a piece of shop equipment 
in the jobber’s shop will be more 
productive than the same machine 
in the dealer's shop. 


Eventually those buying this ma- 
chine shop service will become 
familiar with the wholesale prices 


of not only the general line jobber, 
but with those of the parts whole- 
saler, the small wholesaler, ma- 
chine shop, specialty station, etc.. 
all more or less catering to this 
lucrative field. And it 
unusual if the buver won't shop. 
How will this condition affect parts 
sales? 


Must Turn Profit 














Small net or no profit won't en- 
courage purchase by those lacking 
shop equipment. Those who 
achieved success in the distribution 
of shop equipment. and by success 


we mean sold vhe buyer additional 
equipment, not mere machines, are 
cognizant of the fact that the 
equipment must really turn a 
profit. 
And in this problem of prices, 
consideration should be given to 
the fact that the average repair- 


man, the independent, and particu- 
larly the class to whom the jobber’s 
service makes an appeal, are not 
good ‘business men. Practically 35 
per cent. employ no bookkeeping 
system or have any real business 
methods. ANd at least 15 per cent. 
have established prices that spell 
red ink. So it is logical to assume 


that if the jobber sets too low a 
price the retailer may pass along 
the price to the consumer. 


Certain operations may not come 
under this head. such as_ those 
where the new part and labor is a 
list and one 
manufacturer. Here the retailer is 
given his discount. But he knows 
a list is established and he is more 


apt to use it as the price to the| 














consumer. A fixed or established 
price has its advantages. 
Standard Lists 
But other operations may be}! 
purely labor. If the price for re- 
grinding, boring. reaming, etc., of 


an engine block is much lower than 


the standard prevailing in the ter-| 


ritory but those specializing in the 
work, will the retailer practice the 
standard list to the car owner or 
will he be tempted to shade the 
price to get the business? Will 


smal] ‘profits stimulate the sale of | 
Any co-operative plan that would 


engine reconditioning equipment? 


no | 


wil] be mos? 


have | 


recommended by the} 


gate the list is lower than that in 
| the territory. These statements are 
| based on an analysis of price data 
in the possession of the writer. 

Should the jobber establish a 
list on the operations and the dis- 
count or should he set a price on 
; the labor, add the cost of the part 
when one is involved, and let the 
retailer establish his price; or if a 
list be favored should it be for the 
consumer or one generally em- 
ployed? 

Herewith are few 
‘bers and parts wholesalers 
; one jobber, “We employ a list which 
= approximately that in our terri- 
| 
| 


views of job- 
Said 


a 


tory These prices are practically 
the same used by other wholesalers 
machine shops. grinders, etc. Many 


of these are good customers of ours 


and we feel we should practice the 
golden rule. And some of our trade 
bring their customers to our shop 
to show the precision machines. 


We display a list price of the work 
and do none at retail. We know 
we must protect our trade.” 





Opposes ‘Shading”’ 





| 








Another jobber holds that there 
should be a price for the labor, and 
lit should be low. and that the re- 
tailer should set his price, as he 
would, anyway. This jobber said he 
|thought he was making a profit in 
|the shop, but did not know. Said 
if the shop broke even or lost slight- 
ly he was satisfied. Also stated he 
was selling more parts, and the 
profit on these was what he was in- 
terested in. 

A quite successful parts whole- 
saler who has been operating a 
|shop for some time makes a prac- 
tice of using the manufacturers’ 
| lists whenever possible and observes 
| the discount set by the manufactur- 
ers. The store and road sales force 
;of this wholesaler urge the retailer 
to use the list price and get the 
profits 
tions are involved. the price is pred- 
icated on cost, plus overhead, plus 
profit, but no price is lower than 
the established wholesale in the ter- 
ritory. “The differential gives the 
retailer a greater profit than 
would make himself, why indi- 
rectly urge him to shade prices?” 
This wholesaler shows a marked in- 


sO 


operates at a known profit. 
Another parts wholesaler sug- 
gests to his trade that 25 to 35 per 
cent. be added to the wholesale 
price. He points out that this repre- 
sents an unquestioned profit and 
jthat it stimulates the retailer to 
push the sale of reconditioning and 
| Major operations. “The more they 
sell 


the greater is our volume of 
|parts. That's one of the reasons 
why we started a shop,” said this 


wholesaler. 

| Several operating shops have sug- 
|gested that those engaged in the 
wholgsale service should get to- 
|gether and act co-operatively to 
protect this young industry. While 
|} they admit that any arrangement 
as to prices, list and wholesale, and 
policies, would be more or less of a 
gentlemen’s agreement, they feel 
that some action’ should be taken 
now to stabilize and standardize the 
service in the community. 





Co-Operative Plans 











A' few jobbers have established a/ tend to educate the retailer to the 


list price with a discount. 


But here | difference between profit and loss,| ilar shop equipment 
again ‘we find that in the aggré-"sell him on real shop profits, would! good investment? 


Where purely labor opera- | 


he | 


crease in parts sales and his shop | 


Wholesale Only 


:; THE final analysis of | 
_the subject of whom to 
sell there should be but one | 
thought uppermost in the | 
mind of the jobber or parts | 
wholesaler rendering ma- 
chine shop service, and it is 
the eventual customer. 

None engaged in whole- 
saling service can afford to 
deviate iota from 


one a 
wholesale policy. The ma- 
chine shop that does will 
destroy more in one sale 
than it can build up in 
months. 

The profit on a recondi- 
tioning of an engine may 
look = attractive to the 
wholesaler when dealing 
direct with the consumer. 


But he that retails might as 


well broadcast. The trade 


kno ws, 


Ye 
EDITOR'S 


Colum | 


alwaus 


— 














_ making a survey in the 
machine shop field we found 
parts at least 


their sign so stated, who quoted 


two wholesalers, 
us a price on reboring the engine | 
bloc in our car, fitting new pistons, 
rings, pins, etc. And it was a con- 
sumer price. So we said we were 
in the trade and got another price. 
But in both cases the shop head | 


did not ask us to establish our 
trade standing, neither did we 
make known our identity. We 


made some inquiries about these 
to places and found—well, they 
are not so good, that’s all. 

> * * 


| Was in a jobber’s place the other 
|day when a garageman drove up 
|}with an engine bloc for reboring, 
pistons, etc. It took the man and 
shop mechanic to lift the bloc out of | 
the car and carry it into the store 
to the elevator, then to the shop. 
Wonder if the shop head or his boss 
ever thought of using a chain hoist 
to load the heavy shop stuff on to 
some type of industrial truck or an 
overhead track with chain hoist. 
Labor saved is money earned. And 
if you stock hoists why not use} 
them? Demonstrations aid sales. 


* * * | 





Th‘s parts wholesaler has his ma- 
chine shop right out in the open 
| where it can be seen. A shop head 
came in for some material and while 


waiting his turn at the counter | 
walked over and watched the me- 
chanic align some rods. Conversa- | 


| tion, shop talk followed. Mechanic 
|invited shopman to try his hand 
| with aligner. The moral to this story | 
is that an aligner was sold. Why? 
Because this shop head figured if 
|the parts shop could get so many | 
cents for the work, and do much of 
it, he could. And he does. 


* * * 


| Some jobbers display the machine 
jshop prices, wholesale, so that they 
may be seen. Generally the sign is 
located near the counter. Others 
do not give any publicity to the lists. | 
And this applies to those wholesaling 
only automotive lines. Why, the 
secrecy is a question. 


| 
not only stimulate the sale of parts 
but would show him that the real! 
reason there is a profit in the ser- 
vice operations is because the jobber 
is machine equipped. 

If the jobber is not making a rea- 
sonable profit on his machine ser- 
vice with an investment consider- | 
ably less than the retailer would 
| be obliged to make, will such a con- | 
dition prove to the retailer that sim- 


would be @ | 


Analysis of 


| service 


| Nas 


}dual operation. 
| materially 


Piston Grinding 





Equipment Presented for 
Those Planning Installation 





In considering the installation 
and operation of piston turning 
and grinding equipment there are 
several taciors needing analysis. 
Inasmuch as grinding pistons ap- 
pears to be one of the earliest 
operations in the jobber machine 
shop we present an analysis of 
this subject. We wish to acknowl- 
edge the co-operation of the Van 
Norman Machine Tool Company, 
pioneer manufacturer of piston 
turning and grinding machines. 
—The Editor. 











HE = jobber parts 


wholesaler the 
various types, of 
pistons to adequately supply 
to the trade must 
either carry a very large 
stock with its accompanying 
slow turn-over or install pis- 
ton turning and_ grinding 
machines. 

With machine equipment the 
investment in stock is quite ma- 
terially reduced, turn-over facili- 
tated and service made more effi- 
cient because of the ability to 
supply standard as well as mon- 
grel oversizes. Claim is made that 
the stock (with machines) can be 
eut 50 per cent. This had led a 
number of ‘jobbers to install and 
operate the machines. 

Two types and sizes of machines 


or 
stocking 


sizes, etc., 


|}are made by the Van Norman Ma- 


chine Tool Company, and in select- 
ing the size decision should be based 


}on the number of pistons per day 
|} average— 


The Relio 
combination 


finished. 
98 are 


to be 


No. 3 and No. 


iturning and grinding. and the for- 


mer is held to care for jobber re- 
quirements up to fifty pistons the 
day, although 100 have been refin- 
ished. The time required to reduce 
a semi-finished piston to the desired 
dimensions is from eight to ten min- 
utes. The machine is hand fed and 
is held to be as satisfactory for 
grigding as the automatic. 

Where the work exceeds fifty pis- 


|tons the day and up to 100 or more 


the No. 98 machine is recommended 
as it has a larger and wider wheel 
and separate turning and grinding 


| heads with automatic feed for turn- 
| ing 


hand feed for the 
It will finish a pis- 


head and 
grinding table. 
ton in 
a throw-out lever to stop the 
head, and the lower head turns the 
rough finish diameter while the me- 
chanic is grinding another piston of 
the set to size on the other head, a 
As is obvious this 
reduces the time factor 
or labor cost of the piston. 


Fixed Charges 














In figuring the costs considera- 
tion must be given to the fixed 
charges such as annual deprecia- 


| tion, yearly interest on investment, 
|installation and wiring, power cost, 


freight and maintenance. The last 
named may include belts, tools, 
wheels and compound. The life of 
the machine is figured on the basis 
of five years, which appears to be 
quite conservative. Installation, 


jfreight and wiring are charged off 


the first year. 
Herewith are cost figures of the 
No. 3 and No. 98 Relio and based 


/on 300 working days and for twelve 


and twenty-five pistons the day, re- 
spectively :— 


No. 3 No. 9&8 
Annual fixed charges $325.00 $495.06 
Annual operators wage 
at 7 per hour 450.00 712.50 
Total $775.00 $1,207.50 
Number pistons annually 4.606 7.500 
Labor expense per piston $6.1 $0.095 
Proportion fixed charges 
per piston . “a9 O68. 
Total cost per piston 215 16 
Time per piston, average 
(minutes) 10 7 


These costs per piston, etc., are 


based on a production of twelve and | 


twenyt-five the day, respectively, 
which appear to be a smal] number 





from three to four minutes, | 


|\for a jobber who is merchandising 
the service. The costs do not in- 
clude any charge for overhead and 
based on the floor space taken by 
the equipment. This is, we believe 
a detail that few jobbers will care to 
estimate or figure. 

It also must be quite obvious that 
the cost per piston will be reduced 
in that proportion to the number 
ground in excess of twelve or twen- 
ty-five the day. The figures in the 
table show that on the basis of 7'% 
minutes the time factor for twen- 
ty-five pistons is a trifle over three 
hours. 

It is held that when the work is 
sent outside that a low cost is 25 
cents the piston and in many cases 
higher. There is also the factor of 
time cost in delivery and picking 
up where the work is sent outside. 





Price Analysis 











An analysis of the prices charged 
the operating a shop for 
Tinishing a piston shows an average 


by jobbe1 


of approximately 47 cents the pis- 
ton Utilizing the cost figures pre- 
viously quoted and a cost of .215 


the piston with an output of 12 the 
remain gross 
cents the piston. By 
the price without 
other expenses at- 
machine shop. 
pistons the dav tis 
a low figure for the job- 
ber, who is pushing the service. On 
the basis of 7'’2 minutes the piston, 
as shown in the table, and which is 
too high. only three sets of sixes 
and two sets of fours, a total of 26 
pistons, would be turned out. In 
checking this work we have found 
a number of cases where 5 minutes 
was a fair average per piston and 
|} in one case an operator turned out 
a Six set in 18 minutes. One opera- 
tor claimed he can refinish on a 
No. 3 Relio a piston in one minute 
after taking the cut. 

When it comes to the selection of 
an operator of the machine it is 
poor economy to try and train a 
man in the jobber's shop. Reference 
is made to the selection of a man 
without machinist experience or me- 
chanica] training. Ability to 
semble parts is not mechanical ex- 
perience 

Other than a machine-trained may 
will invariably result in a poor qual- 
ity of work with its attendant come- 
backs, more or less trouble with the 
machine and the work. The qual- 
ifications of a machinist-mechani 
have been Giscussed in a previous 
article 


there should 
f 26 


meant 


day a 
profit 
gross is 

overhead 


oO 


and 

tached to the 
Finishing 25 

we believe 


as- 


Machine Location 

Equally vital to sales is the loca- 
tion of the machies. The actual op- 
eration of the machine, as well as 
others, is a silent salesman of parts 
and shop equipment that the jobbe: 
generally overlooks. Placing the ma- 
chines in the basement, or other- 
wise hiding them, does not convey 
to the shop man or garageman that 
one can render a piston service even 
| though the customer has been in- 
formed as to the service. We shal! 
have more to say as to proper lo- 
cation and how it has built business 
in parts and machine work. 

The installation of the piston ma- 
chine is the initial step in the ma- 
chine shop. The related operations 
are piston pin fitting, rod service 
and including aligning requiring 
three times of shop equipment and 
which subjects will be discussed in 
detail in another article. 


‘The time figure of 712 minute: 
is, we believe, too high. Figures sup- 
plied show an average of from 3 to 
4 minutes per 


ADD RADIO LINES 
W. M. Dutton and Sons Compan) 
Hastings, Neb., has taken on the dis- 
tribution of the Zenith and Mohawk 
radio lines, added two more men to 
lthe sales staff and opened a dis- 
| tribution branch for radio at Omaha. 


SERVICE: 


“~ 


piston.—The Editor. ee 








— 





(Continued 


policy is to buy half of the cur- 
rent needs for parts and acces- 
sories from outside sources, as a4 
matter of insuring continued pro- 
duction; a number of important 
supply sources have been _given 
orders calling for deliveries in the 
amount of 3,000 a day. 


Principal makers are apparently 
counting on a volume demand, ex+ 
tending well into the winter, and 
thus far, certainly. their estimates 
of the 1928 buying power appear to 
be very conservative. Growing ex- 
port markets, in spite of the in- 
creasing expansion of manufactur- 
ing and assembly facilities abroad, 
the growth of multiple car owner- 
ship by families and generally in- 
creased desire for motor vehicles, 
coupled with the meney to pay for 
them, are some of the factors that 
forecast prosperity for the imme- 
diate and the moderately remote 
future. It is certain that before the 
end of the year a number of im- 
portant additions to production fac- 
cilities will be operating. and if the 
expected demand continues. deliver- 
ies ought to be made with all reas- 
sonable promptness. 


WAYNE COUNTY 


After a slight dip in Wayne county 
registrations for August, as com- 
pared with July, the September reg- 
istrations noted for the first part of 
the month are again trending up- 
ward. In the first seven working 
days the total registrations in Sep- 
tember were 2,347. This compares 
with 2,112 for the corresponding 
period last month, a gain of 235 
cars, or 11.2 per cent. August's gain 
over August, 1927, by the way, was 
impressive. This year's figures were 
8.278 for all makes, compared with 
4.804 last year, a gain of 3,475 cars. 
or well over 72 per cent 

The condition in August, like 
almost every month in Wayne 
county, was brought about very 
largely by the Ford registrations. 

In August, 1927, there were only 

forty-one cars registered in the 

county. This year there were 1,294, 
the largest number to be registered 
by any individual maker. 

Evidences are accumulating of 
the return of Ford to a front-row 
place. If his dealers are not exactly 
cheerful, they appear at least to be 
resigned. There is a steadily in- 
creasing number of both cars and 
trucks of the new series to be seen 
on the streets and the highways in 
and near Detroit. Estimate by the 
National Chamber of Commerce of 
Ford August production was 85,000. 
This was possibly a rather conser- 
vative figure. Employment at the 
ford plants in the Detroit area 
still stands in the neighborhood of 
120,000, which is a veritable army 
of men to be employed by one in- 
dividual manufacturer 


EMPLOYMENT HIGH 


Establishment of a new all-time 
record for employment in Detroit 
by members of the Employers’ As- 
sociation has become a matter of 
weekly routine. For the first time 
the number of employees reported 
by the organization has exceeded | 
the 300,000 mark. The exact figure 
is 300,344. This was made possible 
by a weekly increase of 1,600, which 
brought the number now employed | 
by the organized manufacturers to | 
101,864 more than were working here 
a yvear ago at this time. 

On the basis of an August pro- 
duction of 460,000 units in the 
United States, the eight months’ 
output reached the total of 3,052,- 
592. This compares with one of 
2,638,232 for the same period in 
1927—a gain of 414,360 units. The 
corresponding figures for 1926 

were 3,144,466, so that the 1928 
showing was only 91,874 under 
those of what proved to be the 
industry’s banner year thus far. 


Chances are more than good that 


1928 will comfortably exceed the 
1926 total production of 4,298,802 
units, To accomplish this same 
production this year, an average 


monthly output, including Septem- 
ber of 311,552 units must be main- 
tained. This seems’ well within 
the bounds of reason, and the 
prediction is ventured that the 
total 1926 figures may have been 
reached by November 30 this year.) 
And unless December repeats the | 
falling off so noticeable in 1927, the 
present year will certainly have | 
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Continued H eavy Demand 
Keeps Carmakers Busy 


from page 1) 


some of those unfilled orders will 


have been taken care of, including | 


Ford's 
AIRPLANE A FACTOR 

Continental Motors Corporation's 
entrance into the field of airplane 
engine manufacture is one of the 
Signs of the times. The company 
has for long been a foremost maker 
of power plants and the growing 
field of industrial and commercial 
aviation should offer a tempting 
market. The establishment of Con- 
tinental among the big makers sug- 
gests that the aviation industry will 
make a distinct advance in 1929. 
And with the announced establish- 
ment of Aviation Daily News, the 
industry may well feel that it has 
reached the point of real develop- 
ment. 

Among newcomers into the mod- 
ern lines of passenger cars, an- 
nounced for early introduction, is a 
new line of sixes, by one of the 
larger manufacturers. The date of 
the debut is about two weeks off. 


LUBRICATING EQUIPMENT | 
OF CHICAGO APPOINTS | 


MARTIN SALES memes 


Chicago, Sept. 15.--W. F. Martin, 
for several years president and gen- 
eral manager of the Romar Prod- 
ucts Corporation, manufacturer of | 
Romar bumpers, 624 South Michi- | 
gan Ave., Chicago, has resigned and 
disposed of his interests. 

The Romar Products will continue | 
under the guidance of C. P. Kraft, 
and the new office address will be | 
4848 Sheridan Road, Chicago 

Mr. Martin has been elected vice- 
president and director in charge of | 
sales of the Lubricating Equipment 
Company, manufacturer of the 
Leco cylinder lubricator, offices at 
624 South Michigan Ave., Chicago, 
and factory on the northwest side 
of Chicago. 

Other officers and directors of the 
Lubricating Equipment Company 
are H. C. Kibbey, president and gen- 


Graham Bros. Add Steel Mills Continue a 


_ New Heavy Duty 
Fast Truck Model 


(Continued from Page 1) 
chassis construction throughout 
exceptionally heavy. 

The equipment 


is 


water temperature indicator, ther- 
mostat, radiator shutters, crankcase 
ventilator, gasoline filter, air cleaner 
and oil filter. 

The cabs have been designed to 
provide driver comfort comparable 
with that of a passenger car. Seat 
backs and cushions are of sedan 
construction, being built over well- 
padded spring frames. The corner 
posts are of steel, to provide slender- 
ness and strength. The windshields 
are one piece construction and 
equipped with automatic wipers. 
For convenience, the lighting switch 
is located above the steering wheel. 


Body Building 
Firms Go South 


(Continued from page 1) 
ber rehandling and milling in’! 
transit points, where lumber moving 
in from many mills is available in 
quantities of the correct grade. 

Louisville in a period of six years 
has made a considerable amount of 
progress in production of automo- 
tive woodwork. There is one plant 
operated by the Kahler interests at! 
New Albany which has been a large 
producer of automotive wood stock 
for years. In Louisville the Mengel | 
Company is spending $1,000,000 on | 
another woodwork unit. The Chess 
& Wymond Company has been cut- 
ting a considerable amount of such 
material, having quit a large cooper- 
age business eighteen months ago | 
to give its full attention to its lum- | 
ber and automotive woodwork di- | 
visions. 

The Mengel Company has found | 
this profitable, as has been shown 
by rapid advance of its securities 
in the markets and retirement of 
considerable quantities of outstand- 
ing bonds before maturity. 

Some of the lumbermen claim 
that during the next few years 





eral manager, and William Yeschek. 
a building contractor of Chicago, | 
secretary and treasurer. Charles A. | 
Sistek, president of the Elston State | 
Bank, Chicago, and Carl Heim,! 
vice-president and general manager | 
of the George D. Whitcomb Com- | 


pany, manufacturer of machinery | 
at Rochelle, fll, are the additional | 
directors. 


The Leco cylinder lubricator is | 
said to have been approved by the | 
engineering department of several 
large manufacturers, and immediate 
provisions are being made to release | 
a large national advertising cam- | 
paign to the jobbers, dealers and | 
consumers, and this advertising | 
campaign will be tied up with ad- 
vertising display material, broad- 
sides and window displays. 


DE PALMA TEMPORARILY 
WITH AUTOMATIC DRIVE CO. 


Gloueester City, N. J., Sept. 15.— 
Ralph De Palma, automobile racer 
and president of the Lancia Motor 
Company of America, has joined 


| 


| 


|the Automatic Drive and Transmis- 


sion Company, Inc., manufacturer 
of automatic devices for automo- 
tive vehicles, in an advisory ca- 
pacity, according to an announce- 
ment made by H. H. Vail, president 
of the local corporation. 

“Mr. De Palma’s connections with 
our concern are only temporary,” 
Mr. Vail said, “and is to assist us 
with his automotive experience to 
get our automatic clutch in pro- 
duction. This cluth, which elimi- 
nates approximately 95 per cent. of 
gear shifting, is in the model stage, 
and Mr. De Palma, who has been 
connected with this concern in the 
past, is supervising the production 
of the model devices in the vari- 
ous departments.” 


F. J. FISHER INVITED TO 
SIT ON 2 RAILROAD BOARDS 


New York, Sept. 15—Fred . J. 
Fisher, vice-president of General 
Motors, has been invited to join the 
boards of the Michigan Central and 
Big Four railroads, according to an- 
nouncement by the New York Cen- 
tral. It is thought he will be elected 
at the directors’ meeting next month. 


much of the automotive wood 
stock that has been produced in 
the factory districts will be pro- 
duced south of the Ohio, shipped 
in semi-finished form, at a big 
saving on freight in the form of 
wood waste and assembled at the 
plants. Some go even further and 
contend that due to central loca- 
tion and short hauls to all sec- | 
tions complete body producing 
may eventually be at Ohio River 
crossings. 


PIERCE-ARROW OUTPUT 


| 


WILL BE SPEEDED UP 


Buffalo, N. Y., Sept. 15.—Increased | 


demand for the new Pierce-Arrow 
Series 81 motor car has so exceeded 
the factory’s expectations that pro- 
duction schedules have had to be 
completely revised, according to an 
announcement made today by the 
Pierce-Arrow Motor Car Company. 

Orders for additional quantities 
of materials have been placed so as 
to insure no interruption of produc- 
tion during the coming months. 
| Another indication of the big de- 
mand for Pierce-Arrow products is 
found in the fact that skilled work- 
men are being added daily to the 
company’s big payroll. 

During the first eleven days of 
September skipments from the fac- 
| tory were double those for the same 
period last year. 


‘WHITE SELLS 23 TRUCKS 
TO WARNER QUINLAN CO. 


Cleveland, Sept. 15.—The White 
Motor Company has sold twenty- 
three heavy-duty trucks to Warner 
Quinlan Company of New York. 
|The company will also deliver ten 
| six-cylinder buses to Ohio Valley 
| Electric Railway Company within 
| the next two weeks, which are to be 
used on the 150-mile run between 
Huntington, W. Va., and Columbus, 
O. Bus business is continuing at a 
satisfactory rate, according to of- 
ficials. 


WESTERN AUTO DIVIDEND. 


Kansas City, Sept. 15—The West- | 


ern Auto Supply Company declared 
the regular quarterly dividend of 
$1.624 on the convertible first pre- 


established a new all-time record|It was stated that Mr. Fisher had/| ferred, payable October 1 to stock 
of output. 


By that time, perhaps, 


not sought or requested the election. 


|of record September 20. 


includes speedo- | 
| meter, ammeter, oil pressure gauge, 


| 


| 
| 


By Tri-State News Service 


Pittsburgh, Sept. 15.—Prob- 
abilities are that sheet mills in 
the district will continue their 
present high rate of operations 
for some time inasmuch as the in- 
flow of mew orders is at a high 
rate and specifications are being 
well maintained. 

Producers of full finished sheets 


| 


| active 


t 


High Rate of Operation 


The independents have added an- 
other open hearth furnace to the 
list since the schedule for 
the week was arraigned. 

Carnegie Steel continues to op- 
erate at a firm 85 per cent. basis. 
Steel production schedules are 


| somewhat unchanged with the num- 


have six to eight weeks rolling in | 
prospect and expect to continue close | 


to capacity into November. Much 
of this business is coming from the 
automotive industry. In all grades 
of sheets quotations appear to be 
stiffening for fourth quarter ship- 
ments. Few sheets are being 
stocked, and the inference is that 
the prospect of higher prices is 
| causing some quickening in new 
| business. 

Michigan automotive district is 
| reported to be the bright spot in 
demand for sheets, with prompt 
shipment desired on all grades. 
| Steel works operations in the dis- 
trict are being maintained at 80 to 
85 per cent. of capacity. 


/WILLYS SAYS COMPANY 
PLANS 300,000 CARS 
IN FIRST HALF OF 1929 


New York Sept. 15.—Leaving to 
attend the automobile shows in Lon- 
don and Paris, John N. Willys, presi- 
dent of Willys-Overland Company, 
said production schedules of the 
company for 1929 call for manufac- 
ture and sale of over 300,000 cars 
during the first six months of the 
year. He said:— 

“It is my conviction Willys-Over- 
land Company is facing the biggest 
year in its history and I shall not 
be surprised to see as many of our 
cars sold during the first six months 
of next year as will be sold for the 
entire year 1928. 

“Our program for the extensive 
develo 


and the favorable results in prospect 
|} Should add materially to the co 
pany’s future activities.” 
Regarding earnings for the last 
half of the current year, Mr. Willys 


ber of mills in operation. 

Strip mills continue at capacity 
rates. Tin mill production is up 
somewhat from schedules of recent 
weeks both independents and with 
the American Sheet and Tin Plate 


|Company. Outlook for the immediate 


future is regarded by leading pro- 
ducers as bright with prospects for 
continued high operations in steel 
plants and rolling mills. 

Finished steel products are hold- 
ing at the regular third quarter 
prices, but in some quarters the 


| higher figures for the fourth quarter 


| 


| 


| 


have been questioned. This being 
the case with bars, shapes, and 
plates at $2 Pittsburgh, against $1.90 
currently quoted. 


RAILROAD OFFERS STORAGE 
FOR SHIPMENTS OF CARS 


Boston, Mass. Sept. 15—A new 
loading and unloading automobile 


platform and overnight storage 
warehouse for cars in transit was 
opened by the Boston & Albany 


Railroad Thursday at Brighton, a 
Boston suburban district. This is 
an entirely new facility for the au- 
tomobile distribution trade of the 
city, supplementing the automobile 
unloading facilities at the Huntng- 
ton Avenue yards. 


O’BRIEN SALES MANAGER 
FOR STEARNS-KNIGHT 


Cleveland, Sept. 15.—Announce- 


ment was made this week of the 


L pment and manufacture of @/ appointment of Ray H. O’Brien as 
lightweight truck is well under way \general sales manager of Stearns- 


Knight Sales Corporation, builders 


m- | of the Stearns-Knight six and eight 


cylinde: motor cars. Mr. O’Brien 


succeeds L. E, Corcoran. 


| stated indications pointed to a satis- | weCORD COMPANY DECLARES 


factory report comparable to the’ THREE QUARTERLY DIVIDENDS 


showing for the first six months. 


For the first half of 1928 net profit | facturing Company 
| Of $5,641,517 after depreciation, in-| regular quarterly dividends of 50 
| terest and Federal taxes was equiv-| cents on debenture stock and $1.75 


alent, after allowing for dividend 
requirements of 7 per cent. pre- 
ferred, to $2.01 a share on 2,526,402 
shares of common stock outstanding. 


|TIMKEN STEEL & TUBE : 
FORMED IN CANTON, O.\c. 1. T. HAS 80 OFFICES 


Canton, O., Sept. 
ken Roller Bearing Company an- 
nounces the incorporation of a new 
|company, known as the Timken 
Steel and Tube Company, which 
will take over the manufacture and 
|selling of Timken steel and tubing. 
The officers are:— 

H. S. Timken, chairman; M. T. 
Lothrop, president; J. W. Spray, 
| vice-president; A. J. Stanford, vice- 


| 
15.—The Tim- 


| 


| 
| 
} 
j 
| 
| 


| 


president in charge of sales; J. E.| 


Daily, vice-president in charge of 
operations, and J. F. Strough, secre- 
tary and treasurer. 

The company has been organized 
to take care of the growing demand 
for Timken steel among automotive 
manufacturers and manufacturers 
of various other products, by the 
| production of high grade alloy steels 
| on a quantity basis. Its production 
| facilities consist of the most modern 
furnaces and mills with a capacity 
of 30,000 tons of steel a month. 


MULLINS MFG. CO. GAINS 
IN PROFITS FOR AUGUST 


New York, Sept .15.—Mullins Man- 
ufacturing Corporation profit after 





charges but before Federal taxes in| 


August were $100,640, compared with 
$75,974 in August, 1927. For eight 
months ended August 31, profit be- 
fore Federal taxes was $348.521, com- 
pared with $449,852 in corresponding 
| period of 1927. 


| TOLEDO EMPLOYMENT GAINS 

Toledo, Sept. 15.—Toledo employ- 
ment in fifty-one major plants, 
mainly automotive, totaled 34,269 
in week ended September 15, in- 
crease of 350 over previous week and 
comparing with 21,99§ a year ago. 





Chicago, Sept. 15.—McCord Manu- 
has declared 


on prior preferred A, both payable 
October 1 to stock of record Sep- 
tember 20. It also declared regular 
quarterly dividend of 75 cents on 
Class A, payable October 1 to stock 
of record September 24. 


IN UNITED STATES ALONE 

New York, Sept. 15—The Com- 
mercial Investment Trust Corpora- 
tion, through its subsidiary C. I. T. 
Corporation, announces the opening 
of local offices at Jersey City, N. J., 
Greenville, S. C., Erie, Pa., Pough- 
keepsie, N. Y., Nashville, Tenn. and 
Utica, N. Y. It now maintains eighty 
complete branch offices serving 
every part of the country, in addi- 
tion to its foreign activities. 


SEIBERLING DIVIDEND 
Cleveland, Sept. 15.—Seiberling 
Rubber Company declared the regu- 
lar quarterly dividend of $2 on the 
preferred, payable October 1 to 

stock of record September 20. 
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SITUATION WANTED 


CAPABLE sales executive. 15 years’ expe 

rience selling automotive products te car 
manufacturers wants to make change in 
next few months Can produce results. 
Inguiry treated confidentially. Address 


Box 17%. Automotive Daily News, Detroit. 


BUSINESS OPPORTUNITIES 


FOR SALE: 


popular make car. 


Sales agency — selling 
Show room and service station—fully 
equipped repair shop. Situated in same 
lecation for 12 years—now a going busi- 
Long lease. 
20 miles 
M. Kauf- 
wl a 


Rent very reasenable 

Owner retirnig from business. 
from New York City. Inquire 
man, 1°68 Hegirix Sgro, Brookive 


ness, 





